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A DYNAMIC SURVEY OF 
YOUR INDUSTRY THAT 
GIVES YOU THE FACTS 
YOU NEED NOW! 


Timed to meet every shoe and 
leather industry executive’s need 
for the complete facts about the 
industry—including vital chap- 
ters on tanning and leather during 
World War Il—Dr. Merrill A. 
Watson’s book will help you 
straighten out today’s complex 
situation. 


“Economics of Cattlehide Leather 
Tanning” is a monumental work 
that traces the history of the shoe 
and leather business, lays bare 
its economic structure, deals in- 
telligently and simply with hide 
supplies, tanning materials, labor, 
capital, costs, markets, demand, 
prices, competition, and the estab- 
lishment of import and export 
controls on hides and leather. 


It’s a book no shoe or leather 
executive should attempt to do 
without today. It gives you the 
facts you need now. Order a copy 
today! 


$7 -50 PER COPY 


Rumpf Publishing Co., 

300 West Adams Street, 
Chicago 6, Illinois 
Enclosed is $ Please send 
copies of “Economics 
of Cattlehide Leather Tanning,” by 


Dr. Merrill A. Watson. 


Name 
Address: 





Depicared To A Communist U.S. 


Lethargy to Communism indicts the industry for “moral guilt” 


HE lethargy of the shoe and leather 

industry to Communist infiltration 
and influence within the industry 
stands as a smirch yet to be wiped 
off. The same can be said of Amer- 
ican labor unions who are quick to 
issue vocal opposition to Communism 
but reluctant to take concrete action. 


As we have pointed out in the pre~ 


.vious two editorials, there still re- 
main strong Communist influences 
‘within the United Shoe Workers of 
“America, CIO. The pivot of this in- 


q 


‘fluence is Isadore Rosenberg, whose 
‘background is abundant with Com- 
‘mie-line activities, as has been shown. 
Yet Rosenberg continues to rule his 
+ 12,000-member local in the New York 
‘metropolitan area. The USWA head- 
‘quarters continues to condone his 
affiliation, despite their repeated vocal 
+ protests to Communism. And the New 
"York area shoe manufacturers, fa- 
‘miliar with Rosenberg’s record, con- 
“tinue to show an astounding willing- 
ness to do business with a union 
‘leader whose record has been so con- 
sistently red-lined. 
A Moral Issue 
In the tanning industry, some 304 
plants—more than 60 percent of the 
total—are under contract to the In- 
ternational Fur & Leather Workers 
* Union, which was booted out of the 
CIO on grounds of following the 
Commie line. Yet, except for a few 
isolated instances, the tanners have 
shown a willingness to be submissive. 
And competitive leather unions have 
shown an amazing lack of interest 
and a surprising amount of bone- 
headedness and weakness in their 
efforts to win plants away from 
IFLWU. 
But this whole thing boils down to 
a moral issue. No one will deny the 
inherent evil of Communism as a 
threatening force to freedom and hu- 
man rights. The recent U. S. Supreme 
Court decision upholding the Smith 
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Ln¢§ Rditorial 


Reprints available at nominal costs: 
Up to 100, 10c each; 200-500, 5c each; 
1000-3000, 2%c each; 5000 or over, 
1%c each. 





law and the verdict against the “Red 


11” charged with intent to over- 
throw the U. S. government, is the 
final and positive indictment against 
Communism and Communists in the 
Use 

Now, any individual advocating or 
following the Commie line, and bear- 
ing his influence upon others, ob- 
viously must be held suspect or be- 
lieving that Communism is a system 
preferable to our own American way 
of life. If, as has been repeatedly 
demonstrated, some of the labor of- 
ficials within our shoe and leather 
unions, have consistently followed or 
subscribed to the Commie line, then 
we have within our midst some indi- 
viduals with the power to affect our 
industry in a direction contrary to 
what the vast majority of us believes 
is right. 

Industry Gullible 

The irony behind all this is that 
large segments of the shoe and leather 
industry are gullibly supporting, 
financially and _ otherwise, these 
Commie-line officials. They are help- 
ing to make it possible for these 
Commie-liners to thrive and to re- 
main a threat to American industry 
and the American way of life. The 
same guilt of lethargy belongs to 
competitive labor unions. 

Thus the industry is guilty of a 
sin of omission, the guilt of moral 
laxity, on this issue. We have heard 
it repeatedly said: “But at least you 
can do business in an efficient man- 
ner with these labor leaders. They 
wield enough power to control their 


LEATHER and SHOES 


union membership—to prevent wild- 
cat strikes, etc.” 

That is very true. But the moral 
issue still remains: compromise with 
a basic wrong. Any individual, com- 
pany or organization making such a 
compromise must face its own con- 
science—and the moral eyes of Amer- 
ica. 

Lenin said, “The Bolshevist Revo- 
lution could not have lasted two 
weeks without the aid of the trade 
unions.” A. Lozovsky, former Secre- 
tary of the Red International Labor 
Unions, said, “The unions and the 
shop committees furnished and 
formed the framework of workers’ 
columns which made the November 
Revolution. The revolution would 
have been impossible in Russia. . . 
for it is impossible to accomplish a 
social revolution outside of the unions 
or against their will.” 


A Commie U. S. 

In the Program of the Communist 
International it is stated, “It is par- 
ticularly important for the purpose of 
winning over a majority of the pro- 
letariat to gain control of the trade 
unions. . . . To work in reactionary 
trade unions and skillfully to gain 
control of them, to win the confidence 
of the broad masses of industrially 
organized workers, to change and re- 
move from their posts the reformist 
leaders, represent important tasks in 
the preparatory period.” 

Hitler brazenly outlined his blue- 
print for world conquest in his Mein 
Kampf. Communism has done like- 
wise—but far more emphatically. 

If our own industry continues to 
ignore these blueprints, William Z. 
Foster, head of the U. S. Communist 
Party, may yet prove to be right. For 
he dedicated his recent book, The 
Twilight of World Capitalism: “To 
my grandson, Joseph Manley Kolko. 
who will live in a Communist United 
States.” 
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News about B. F. Goodrich Chemical Company raw materials 


profit-making 


advantages for 


rubber base soles! 


ee - with 


mG us Pat OFF 


( 500d-rite RESIN 50 


ITH Good-rite Resin 50 as 

a reinforcing agent, you 
can simplify processing. You gain 
more advantages, too. 


Asan example, loading a soling 
compound with ordinary fillers 
to obtain a desired hardness 
increases the weight and reduces 
flex life, abrasion resistance and 
quality. Using Good-rite Resin 
50 as a stiffening agent gives the 
soling compound the hardness 
desired—plus light weight, excep- 


GEON polyviny! materials « HYCAR American rubber * GOOD-RITE chemical 
HARMON organic colors 
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tional flex life, better abrasion 
resistance and excellent low 
temperature properties. 


Good-rite Resin 50 is made as 
a white, free-flowing powder. Its 
size is such that 85 per cent will 
pass a 100 mesh screen. It can be 
compounded in a variety of at- 
tractive, permanent colors. 


Good-rite Resin 50 may be 
used with American or natural 
rubber products. Demand exceeds 
supply but limited quantities avail- 





and plastici 
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able for development work. For 
technical information and assis- 
tance, please write Dept. HI-9, 
B. E Goodrich Chemical Company, 
Rose Building, Cleveland 15, Ohio. 
Cable address: Goodchemco. 


B. F. Goodrich Chemical Company 
A Division of The B. F. Goodrich Company 


Hycar 


Reg. U.S. Pat. Off 





in making this shoe”’ 
_ A FAMOUS BRAND NAME MANUFACTURER 





* When removing shoe, 
last shortens \4 to % of an inch 


Get the complete story on what Slide-O- 
Matic lasts can do for you and how they 
can pay for themselves in the damage 
they prevent. Write for illustrated folder 
today. 


‘''No distortion of top lines, 
no damage to back seams 


THIS well-known manufacturer states in full, “Since using Slide-O 
Matic we find absolutely no distortion of top lines and no breaka; 
or damage to back seams.” His experience is typical. 


What’s “Slide-O-Matic?” It’s the new shortening* last that h: 
made a heavy impact in the industry because it opens up new ho. 
zons in shoemaking economies, quality and design by: 


Making last removal faster, easier 


Eliminating strained or broken bindings, back seams or upp 
materials due to last removal 


Assuring speedy, positive and easy last insertion in pre-fittc. 
uppers 
Simplifying and speeding up relasting 


Stimulating shoe designers — frees them from restrictions 
imposed by conventional lasts 
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They just can’t take it! 
Geauine reptiles are usually barke 
tanacd and are quickly and permac 


mently discolored by steam. 


De not altempt to steam-sofier 

thermoplastic bex toes in repe 

(ile uppers. Get your Beckwith 
agent’s recommendation in 
advance of cutting uppers. 
Depending upon which prac- 
tlee your coaditions best favor, 

he can elther supply you with 


dry heaters or arrange for your 


> 
femporary use of canncd pre- 


pared solvent box toes which 
require no solvent wet- 


ting at pulling-ever, 
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Bill Joyce 


Revolutionized 
A 
"Dead-Tired 
Industry" 


Faie Joyce 


THE Joyce SToRy 


The fabulous Joyce,, Inc., started with a dynamic idea and $250 


N 1929 Bill Joyce had a bright idea 
and $250. In one room over a 
’ drugstore in Pasadena, California, he 
' started making very special shoes 
. and began a revolution in what 
he termed a “dead-tired industry.” 
In 1930 Joyce’s Pasadena Slipper 
Company had a tiny business in acro- 
batic dancing sandals. Scuffs and 
slippers were added in 1931: and in 
1934 he developed and patented the 
platform-sole, wedge-heel construc- 
tion. In 1935, the slippers were made 
into play-shoes . . . Joyce’s own term. 
He didn’t know at that moment that 
his shoes were soon to turn into 
‘round-the-calendar, ‘round-the-clock 
footgear for women the world over. 
At this point the little company 
took a look into the future, mapped 
out a plan, changed its name. Joyce, 
Inc., was born... named for the man 
who started the whole thing. He in- 
vented the construction (and the ma- 
chinery to make it), perfected the 
selling technique and developed an 
organization to design, produce and 
promote his shoes. In the beginning 
he did it all himself; it was a one- 
man show. But as time went on he 
realized that important jobs had to 
he filled by important people. He got 
them. 
One of these people he got by mar- 
riage. Faie Joyce, then Faie Jarmel, 
stylist for a world-renowned store, 


came to California to buy the shoes 
and stayed to marry Bill and became 
his designer as well as his wife. She 
brought the excitement of new colors, 
new materials, new designs to the 
line. Today, Faie Joyce’s talent is 
augmented by a staff which translates 
her ideas into workable, wearable, 
saleable shoes: Researchers report, 
walkers test, stores try out the new 
patterns before they are adopted for 
world-wide distribution. 


Joyce No “Topsy” 


In 1951 Joyce is truly world-wide, 
with five plants in this country and 
operations functioning in England, 
New Zealand, Australia, Mexico and 
the Argentine. A broad program for 
the sale of English-made Joyces in 
Canada is working well, and Wm. 
Joyces for men are being produced 
in Puerto Rico, marketed successfully 
all over the United States. 

How did all this happen? Joyce is 
no Topsy; it didn’t just grow. The 
current ten-million-dollar domestic 
business (much more outside U.S.A.) 
is the result of an invention plus good 
design, sound planning, proper mer- 
chandising and promotion, and, most 
important of all, a very strong or- 
ganization. 

The original invention was Bill’s. 
The original designs came from Faie, 
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his wife. The planning started way 
back when Joyce decided that pro- 
duction and sales and promotion had 
to be handled by experts, that his 
one-man business would necessarily 
be limited. He took his head of sales, 
Burt Eastman, from one of the coun- 
try’s top retail stores, his production 
man, George Ford, from the aircraft 
industry. (Eastman is now Execu- 
tive Vice President, in full charge, 
Wm. Joyce having turned his talents 
over to the Economic Cooperation 
Administration for a twenty-month 
period). General Sales Manager is 
Sam Haskins, who has grown with 
the company since its beginnings. 
Head of advertising and public rela- 
tions is Lillian Jennison whose whole 
background has been Joyce, starting 
with them in the Advertising Depart- 
ment ten years ago. 

These people, with the comptroller 
and secretary-treasurer, are the team 
that runs Joyce, Inc. But they know 
that what really makes Joyce run are 
the stores and their customers. Know- 
ing this, they make each salesman an 
ambassador. Every Joyce man in the 
field understands merchandising and 
is ready to help his accounts do a 
better job all along the line. 

This means an understanding of 
plans and programs, advertising and 


(Continued on Page 35) 
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Celastic* Box Toes Last 


Longer — Lend More Comfort 


Nearest things to perpetual motion are youngsters’ 
feet. Nearest to perpetual wear and comfort in the 
toe area are Celastic Box Toes. 

Durable construction plus flexibility and comfort 
for active, growing toes are convincing features in 
selling the juvenile market. Included among the users 
of Celastic are many manufacturers of children’s 
shoes. They know that customer loyalty pays off — 
that a large measure of brand preference can result 
from the absence of wrinkled or loose toe linings! Put 
this solution-softened box toe to work in your shoes 
where it can fuse lining, box toe and double into a 
strong, 3-ply unit with flexibility at the tip line. These 
are the characteristics that build sales and repeat sales. 








Like other children, Miss 

Patricia Ann Argento, age 7, of 

475 Riverdale Ave., Brooklyn, 

N. Y., is an active youngster. 

After 14 months, the toe linings of her 

shoes with Celastic Box Toes remain 

tight, unwrinkled, comfortable. (Note 
cut-a-way of toe area in photo.) 


=e> aan Ool—e— 


UNITED SHOE MACHINERY CORPORATION:BOSTON, MASS. = ““CFLASTIC” is a "egistored trademark of the 


July 7, 1951 


LEATHER and SHOES 





Technology of Tanning—No. |! 


Spruce ExTRACT 


Its origin and its first uses in tanning in the U. S. 


7 
ANNING extracts obtained from 
the waste liquors of paper mills 
using the sulphite process for the 
production of lignin-free paper pulp 
have been designated as sulphite cel- 
lulose. 
cellulose was badly chosen, because 
these so-called sulphite cellulose ex- 
tracts contain neither cellulose nor 
sulphited cellulose. Whatever tanning 
properties these extracts possess are 
closely associated with their I'gno- 
sulphonic acid content, which is con- 
‘sidered to be present in the form of 
lignosulphonates. 


Although the term sulphite cellu- 
lose has been used quite promiscu- 
‘ously in the literature of tanning and 
leather chemistry during the past 
‘nnfty years, the first tanning extract of 
this category to be used in the United 
States was introduced under the 
Htrade-name “Spruce Extract.” 


4 
HY 


+ Spruce wood is one of the most 
Waluable and widely used of all va- 
Tieties of paper pulp-making woods. 

he amount of eastern spruce used 
Por the production of paper pulp is 
equivalent to about five times that 
sawed into lumber. 





In 1905, there appeared upon the 
American tanning materials market 
a tanning extract known as Spruce. 
However, it was not until the follow- 
ing year that the author was given a 
four-ounce bottle of a liquid tanning 
extract bearing a label marked 
“Spruce Extract.” As might be ex- 
pected, the extract was considered to 
have been derived from spruce bark, 
because spruce bark contains from 
8 to 15 percent of readily extractable 
tannin, while spruce wood contains 
little or none. 


10 


However, the term  sulphite™ 


By Frederic L. Hilbert 


When the aforementioned sample 
of “Spruce Extract” was analyzed 
according to the Official Method of 
the American Leather Chemists Asso- 
ciation, the following results were 
“obtained: 

Analysis of Spruce Extract 
Total Solids 51.9 
Soluble Solids 51.9 
Tannin 25.1 
Non tannin 26.8 
Insolubles 00.0 
Water 48. 


During the analysis there were no 
unusual differences observed in_re- 
gard to the details of filtration, ab- 
sorption of the tannin by the hide 
powder, or drying. Accordingly, up 
to this point, the sample was con- 
sidered to be a 25.1 percent tannin 
spruce bark extract. However, when 
a color test was made, using a cow- 
hide skiver, the resulting leather was 
very thin and only partially tanned. 
There were spots where the tanned 
skiver was opaque, while there were 
spots where the skiver was trans- 
lucent or untanned. It was concluded 
that the so-called sample of “Spruce 
Extract” was not derived from spruce 
bark but from the waste sulphite 
liquors from paper mills. 


Little Known 

At that time, little or nothing was 
known in America about the value 
of Spruce or so-called sulphite cellu- 
lose tanning extracts as a pretanning 
agent or as a material capable of 
replacing higher cost vegetable tan- 
ning materials in blended tanning 
liquors. Undoubtedly, the seeming 
lack of interest in “Spruce Extract” 
was due to the fact that there were 
no shortages of vegetable tanning 
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materials, and, of course, little or 
no provocation to use tanning ma- 
terials which appeared to be lacking 
in tanning properties. 

That “Spruce” or other so-called 
sulphite cellulose tanning extracts did 
not disappear from the market was 
due to the fact that uses, other than 
tanning, were found. However, there 
were some tanners, especially those 
producing sole leather, who found 
various uses for “Spruce,” especially 
for filling or weighting purposes. 

The author’s second experience 
with so-called spruce extract occurred 
about the year 1914. At that time 
the author had charge of the pro- 
duction of vast quantities of vege- 
table tanned leather which were and 
had been, for many years, the stand- 
ard upper leather for United States 
Army shoes. As a matter of histori- 
cal interest, it was about the time 
that the U. S. Army became inter- 
ested in chrome-tanned leather for 
the No. 1258 marching shoe. Of 
course, this caused a great decrease 
in the demand for vegetable-tanned 
upper leather, which made it neces- 
sary to equip a portion of the tannery 
for chrome tanning. However, be- 
fore this was completed there arose a 
great demand for vegetable-tanned 
strap and harness leather for the 
British Army. A sample was re- 
ceived, which, although very similar 
in color and other properties to our 
regular production, it seemed to 
possess somewhat better plumpness 
and cutting qualities. Tests made on 
the water soluble matter extracted 
from the leather indicated the pres- 
ence of spruce or some similar 
product. 

? 


(Concluded on Page 37) 
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FILM 
FORMER? 


BETTMANN ARCHIVE 


yy METHOCEL..z sepite synttilic ume! 


of viscosities, its solutions require a minimum of 
preservative and can be stored dry indefinitely 
without change. 


Wherever a strong, tough, flexible film is required 
in leather finishing, try Methocel (Dow Methyl- 
cellulose). For instance, the use of Methocel will 
provide an excellent filler in water finishing 
compounds. Methocel’s excellence as a film former 
and binder is of value in the production of leather 
polishes, where it provides a strong, protective film. 
One of the more important uses of Methocel in 
the leather industry is in leather pasting. Uniform 
in body and tack, Methocel is an ideal binder 
which promotes economical operation and control 
of the pasting operation. Available in a wide range 


THE DOW 


MIDLAND e 


The ever-widening usefulness of Methocel offers 
opportunities for product and process improve- 
ment in the leather industry. Write Dept ME- 97 
for a free experimental sample of powdered 
Methocel. Please state potential use or viscosity 
desired. 


CHEMICAL COMPANY 


MICHIGAN 
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NEW DEVELOPMENTS 


What industrial 


IMPROVED HAIR WRINGER | 

Quiet, vibrationless operation, plus 
mechanical simplification and greater 
efficiency have been attained in a 
hair wringer made by Chas. H. Stehl- 
ing Company, Milwaukee, by use of 
an interesting gear reducer drive. 

These reducers employ “double- 
enveloping” gearing to get an ex- 
tremely high load capacity. Conse- 
quently, the company was able to 
eliminate large bull gears, tight and 
loose pulleys and finger gears which 


‘had been used to squeeze the water 


'out of the hair. In addition, the re- 


ducers are only about 2/3 the size of 





WRAPPER TURNING MACHINE 

Numerous devices have been de- 
veloped to aid in the manual turning 
up of the wrapper before using the 
Wrapper Lasting Machine. The il- 
lustration shows part of a real ma- 
chine development to modernize this 
operation. 

One significant fact appears in the 
absence of any spindle on which to 
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science is doing to 


conventional reducers of the same 
power rating. 

Elimination of complicated gear- 
ing not only reduced the cost of the 
machine, but gives smoother, quieter 
operation plus freedom from break- 
downs and maintenance expense. The 
reducer (shown in the foreground of 
the photo) is the main reduction 
drive of the hair wringer. Driven by 
a 3 hp, 1200 rpm motor, it has a 


reduction ratio of 30 to 1, which gives 


“an output shaft speed of about 40 


rpm. 
Source: Cone-Drive Gears, Divi- 
sion of Michigan Tool Co., 7171 E. 


MeNichols Rd.. Detroit 12. 


place the shoe for operation of up- 
turning the wrapper. Rather. U- 
shaped turning tools are incorporated 
in the machine. In function, these 
tools slip under the edge of the wrap- 
per. Usually the heel part of the shoe 
is also so operated, one turning tool 
after the other being introduced into 
operation, 

Obviously it is the resistance of 
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improve the job 


the wrapper against the tool that 
serves as a kind of spindle. Bearing 
down from overhead one may ob- 
serve a kind of plunger plate that 
descends to rest on top of the shoe 
bottom. Then, by the application of 
power pressure the shoe is forced 
downwards, so compelling the wrap- 
per to turn in reverse. 


Another feature of the machine 
lies in the optional and_ versatile 
positioning of the tools, any one of 
which may be swung into operating 
or non-operating position at the will 
of the operator. 

A safety feature emphasizes that 
the machine cannot start while any 
of the turning tools are in operating 
position. 

The machine operates from a self- 
contained motor. 

Source: United Shoe Machinery 
Corp., Boston; Pat. No. 2,448,102. 


IMPROVED OVERSHOE BUCKLE 
The old ladder-and-buckle kind of 


overshoe attachment has been greatly 
improved in the method illustrated. 
This improvement lies in the use of 
a stay that may be cemented to the 
shoe. The ends of this stay are se- 
cured to the ladder on the left hand 


(Continued on Page 38) 
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FOR A FLAT 


4.4} 
i 


AND FLEXIBLE BOTTOM 


try this cold filler 


You'll never hear a complaint about 
bottoms that creep or bunch once 
you switch to Armstrong’s Cold Bot- 
tom Filler. Bottoms filled with this 
material stay smooth and flat for 
the life of the shoe. 


The moment you open a_ pail 
of Armstrong’s Filler, your eyes 
will tell you it’s a quality product. 
In the first place, it has a clean, am- 
ber color. That’s because Arm- 
strong’s Filler is made of only high- 
quality, clean cork and a clear, 
flexible binder. It contains noth- 


ing to make bottoms stiff or brittle, 


nothing to mat down or become soft. 

Its pleasant smell also will tell 
you Armstrong’s Filler is different. 
It contains no petroleum products 
to soften rubber or stain light mate- 
rials. You can use it safely in any 
kind of shoe, with light uppers or 
dark, with crepe soles or leather. 

When an operator works with 
this filler, watch how smoothly it 
spreads without balling under the 
knife, how quickly it wets and ad- 
heres to the insole. It’s so easy to 
use, even inexperienced operators 


are able to do a good job with it. 


2Uray 


tartan, . me bathe pa et 


"Hts cage 
teres 


A rmstrong: s 


(© process 


C ‘ork Bottom filler 


Neo 14K 


owas i 
Wetans tatn ® 


va 
‘t ’ 
FONe cune comes® 


Send for a trial pail 


The best way to satisfy yourself that 
Armstrong's Cold Filler is worth the 
few extra pennies it costs is to try 
a pail in your own plant. If you have 
a knife, you have all the equipment 
you'll need to use it. Ask your Arm- 
strong representative to send you a 
pail today or write Armstrong Cork 
Company, Shoe Products Dept., 


8807 Arch Street, Lancaster, ~ 
Pennsylvania. This cold filler ®) 
is available for export sales. a 











ARMSTRONG’S COLD BOTTOM FILLER 


one of Armstrong’s quality shoe products 
BOX TOE MATERIALS » FLEXICORK® » CUSHION CORK® » CORK COMPOSITION « PLATFORMS 
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LEATHER and SHOES 








for the “platinum of leathers” — 
genuine shell cordovan — the 
finest for Shoes, Men's Belts, 
Military Belts and Holsters. 
Huch shark print cordovan for 
the tips of Children’s shoes. 


Tw Huch Leather Co. 


1525 W. HOMER STREET * CHICAGO 22, ILLINOIS 


KAYE & BARNES, INC., 93 SOUTH ST., BOSTON e FRED SCHENKENBERG, DALLAS, TEXAS 
A. J. & J. R. COOK, INC., LOS ANGELES and SAN FRANCISCO @ HARRY BLOCH, HAVANA, CUBA 
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Big story of the week is OPS freeze on 
ceilings of shoes, textiles and other manufactured 
products for at least month of July. Extension of 
Defense Production Act to July 31 is temporary measure, 
pending outcome of Korean truce and how far Congress 
will support Truman controls program, but shoe manufac- 
turers can continue to price under GCPR, ignore CPR 41 
originally scheduled to take effect July 2. 


No telling what will happen in ensuing 
month. Congress has taken firm position against further 
price rollbacks, now feels ceilings should be figured on prices 
at which goods were sold and delivered recently. General 
Overriding Regulation 13 issued by OPS mollifies Congress 
for time being, postpones application of six major manu- 
facturers’ orders for month at least. Manufacturers assured 
of no rollback for July, can still raise market prices to GCPR 
ceilings. 


Possibility that events in July will portend 
collapse of controls for time being—at least, until 
new world crisis arises. This is dangerous since mili- 
tary buying will continue, shortage of goods will develop 
by late Fall, and inflation will find fresh fuel. 


Some say continued military buying will 
assure consumers enough money to handle further 
price increases. Question is: will they buy? Also, what 


about wages? When prices go up again, so will wages. 
Time and again, it’s been proved only way to stop vicious 
circle is through controls. Congress is carrying the ball 
now but appears on verge of a fumble. 


New England shoe industry both criticized 
and praised in study on New England Economy sent to 
President this week by Council of Economic Advisers. On 
one hand, report says many oldline shoe manufacturers in 
region show inflexibility in thinking and resistance to change 
which greatly reduces their competitive position over coun- 
try. On other hand, New England shoe industry, despite 
loss of plants and workers to other sections, has managed 
to hold own in production picture, still produces one-third 
of the nation’s shoes each year. 


Rather than going all out to revive shoe 
and textile industries which have provided industrial 
backbone for decades, New England is advised to diversify 
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industry, place more emphasis on younger metal working 
and other durable goods industries. Otherwise, report says, 
region faces post-mobilization recession with consequent 
unemployment in many communities. 


Massachusetts Legislature, which recently 
authorized survey of state industries by independ- 
ent research experts, may receive similar report 
in near future. Researchers have found Massachusetts — 
shoe industry, as a whole, lacking in aggressive attitude,” 
more modern merchandising and promotion methods. This _ 
must be taken with grain of salt, however, since researchers — 
base findings on comparison of shoe industry with younger, ” 
newer industries. Important thing to remember is though ~ 
there’s always room for improvement, Massachusetts shoe ~ 
industry still ranks near top as producer of footwear for” 
all U. S. 

e ®@ 

Rumors of impending government hide 
subsidies still persist. Though both National Produc-— 
tion Authority and Office of Price Stabilization still deny” 
existence of any plans, some official sources say they're about 
ready. Hides have been selected as first to break the ice, 
‘vith perhaps metals to follow. 


Idea is to have General Services Adminis- 
tration buy skins on foreign markets at world prices, 
resell them to U. S. collectors, tanners, etc., at pres- 
ent OPS prices. Government, of course, takes the loss. 
Obvious aim is to provide tanners with off-shore hides and 
skins they need annually to supplement domestic supplies; 
enable them to tan rawstock and sell finished leather at 
domestic ceilings. All this still in talking stage but appar- 
ently more than just a rumor. Curious part is that. nobody 
in hide and leather industry appears to-know.. anything 
about it. 

2 @ ae 

OPS plagued by unexpected roadblock in 
price ceiling enforcement program. One of trouble 
spots is shoe repair shops. Spot check in District of Co- 
lumbia reveals only about one-quarter of 9,000 establish- 
ments are posting ceiling prices, as required by law. Fur- 
ther inquiry brings out that most small proprietors have 
been “reading the headlines” about possible end of controls, 
figure it a waste of time to post prices if Congress is set 
to dump ceilings. This “ignorance” of OPS laws said to be 
even worse outside of nation’s capital, which generally is 
well informed about various laws. 
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SHOE CEILINGS FROZEN FOR JULY 





CONGRESS BANS 
NEW PRICE ROLLBACKS 


OPS Delays Effective Date 
of CPR 41 


Shoe manufacturers’ ceiling prices, 
facing revision and possible rollbacks 
by July 2 under CPR 41, were frozen 
at existing levels this week until fur- 
ther notice. 

Acting to preserve the govern- 
ment’s price controls program, the 
Office of Price Stabilization on July 
1 issued General Overriding Regula- 
tion 13 which, in effect, cancels CPR 
41, CPR 22, and other major manu- 
facturers’ pricing orders due to take 
effect during July. Instead all ceil- 
ings will remain as previously figured 
(shoes under GCPR) although manu- 
facturers are still free to raise market 
prices to existing ceilings. 

OPS issued its order almost im- 

ediately following President Tru- 

an’s signing of the bill extending 

e Defense Production Act for 31 

ays to July 31. A far cry from what 

e Administration was asking, the 

ill was signed just eight hours be- 
re it would have expired. 

For the month of July, price, wage 

d production controls will remain 

before. The bill expressly pro- 

ibits further price controls during 
e period. As a result, OPS was 
rced to delay putting into effect its 
heduled “pre-Korea plus” manu- 
cturers pricing orders which would 
ave replaced the General Ceiling 
rice Regulation. 

Cancelled temporarily by the new 

PS directive are CPR 41, the shoe 

anufacturers’ pricing order; CPR 

, the new Manufacturers’ General 

iling Price Regulation; CPR 30, 

chinery; CPR 30, cotton textiles; 

R 45, apparel, to have become 
mandatory Aug. 15; and CPR 18 re- 
vised, to have become mandatory 
July 16. The first four orders were 
due to take effect on July 2. 

Manufacturers covered by the can- 
celled orders can continue to file new 
price ceilings figured under these 
orders but must continue pricing 
under GCPR. However, those who 
already started pricing under CPR 
41 by Saturday, June 30 may con- 
tinue to do so. 

Somewhat surprised by the sudden 
turn of events, shoe manufacturers 
greeted postponement of CPR 41 
with mixed reactions. Those facing 
rollbacks were naturally relieved, 


16 


hoped that the regulation was effec- 
tively killed. Others who originally 
sought relief under the order have 
found recent market developments 
working against any possible raise in 
prices. 

By now the industry is reconciled 
to holding the price line if not ac- 
tually inaugurating reductions here 
and there. International Shoe Co. 
has announced it is holding its price 
line for Fall while both Brown and 
Florsheim shoe companies announced 
price cuts on several men’s lines for 
Fall. 

Of equal moment to shoe manu- 
facturers was news of an impending 
truce in Korea. Most felt that the 
end of the war in Korea would mean 
a short period of reduced sales while 
consumers waited to see the effect 
on prices in general. However, con- 
tinuation of the defense mobilization 
program would help hold prices up 
until the public started buying shoes 
again. Few expected sales volume to 
be affected over a long period of 
time. 


Seek New Formula On 
French Calfskins 


Members of the National Associa- 
tion of Importers and Exporters of 
Hides and Skins at a special meeting 
on June 26 in New York recom- 
mended that a new formula be 
adopted in the export of calfskins and 
horsehides from France to the U.S. 

The Association criticized the use 
of historical records of French ex- 
porters as sole basis for issuing ex- 
port licenses on hides and skins allo- 
cated to the U.S. It pointed out that 
these records were computed on 
the “abnormal, unverifiable pre-war 
years” and would tend to create 
a monopoly for three particular 
French exporters. 

A compromise formula which 
would treat both French exporters 
and American importers fairly would 
be one which took into account the 
following factors: orders from Amer- 
ican tanners in 1950, orders from 
American dealer-importers. during 
1950, and records of French import- 
ers in a normal postwar year. 

The resolution has been forwarded 
to the Department of Commerce, 
several Congressmen, the Syndicate 
General des Cuirs et Peaux de 
France, the French Commercial At- 
tache in Washington, and both U. S. 
and French trade journals. 
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HORSEHIDE LIMITS 
EXTENDED FOR MONTH 


NPA Hikes Processing Lids 
To 300% 


Restrictions governing the process- 
ing of horsehides and certain other 
hides and skins have been extended 
for another month by the National 
Production Authority. 

NPA amended Order M-62 to con- 
tinue limitations until July 31 and 
to increase permitted processing of 
these hides to 300 percent. 

The extension was necessitated by 
a delay in obtaining information in 
1950 base period processing by in- 
dividual tanners, NPA said. Addi- 
tional time is needed in order to 
determine quarterly processing quotas 
for each tanner. 

Order M-62 originally limited tan- 
ners and contractors during the pe- 
riod May | to June 30 to processing 
of 200 percent of each type of hide 
and skin processed in an average 
month of 1950. Purpose of the order 
was to assure equitable distribution 
of horsehides, cabretta, goatskins, 
sheepskins, shearlings and kangaroo 
skins through normal channels. 

Covered under the order are tan- 
ners and contractors who, in 1950, 
processed 12,000 or more goatskins 
or sheepskins, and 1,200 or more 
horeshides, cabrettas, shearlings or 
kangaroo skins. 


Goldman Firm Buys U. S. 
Leather Tannery 

Albert K. Goldman Co., Boston cut 
sole manufacturer, has announced 
purchase of the Wilcox Tannery Co., 
Wilcox, Pa., manufacturing division 
of U. S. Leather Co. Sale was made 
from the Keystone Tanning & Glue 
Co., U. S. Leather subsidiary. 

U. S. Leather Co., which recently 
announced it will liquidate its leather 
holdings, is currently offering for sale 
the tanneries it formerly operated. 

The Wilcox plant will be known 
as the Wilcox Tannery Division of 
Albert K. Goldman Co., according 
to Albert K. Goldman, company 
executive. Production has already 
begun on bends, bellies, rough 
shoulders and crops. 

No changes in personnel are con- 
templated at the plant where Joseph 
Nitsche is superintendent. However, 
purchases of rawstock and tanning 
materials as well as sales of finished 
leather will be made at Goldman’s 
Boston office. 
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CUT LEATHER STOCK 
EXEMPTED FROM CPR 22 


Remains Under GCPR Until 
New Order 


The Office of Price Stabilization 
has exempted leather cut stock from 
CPR 22—the manufacturers’ general 
ceiling price regulation—and placed 
it back under the general ceiling price 
regulation, effective June 28. 

The action was taken to prevent 
pricing “complications and distor- 
tions” resulting from application of 
CPR 22 to leather cut stock, OPS 
officials reported. Items covered by 
Amendment 14 to CPR 22 include 
outer soles, linings, heel lifts, mid- 
soles, welting, box toes, counters, and 
other products. 

OPS said that all such items will 
remain under GCPR “pending issu- 
ance of a tailored leather regulation.” 
Such a regulation would presumably 
cover leather and items cut from it. 

In announcing the new amend- 
ment, OPS pointed out the experience 
of leather stock cutters who have at- 
tempted to price under CPR 22 shows 
that price distortions will result in 
many cases due to the many varieties 
of leather that can be used by leather 
cutters and the great number of cut 
products resulting. 

Prices of leather cut stock are 
largely determined by the price of 
tanned and finished leather, now ex- 
empt from CPR 22. Frequently, OPS 
added, ceiling prices for leather cut 
products under CPR 22 “would be 
unjustifiably above the present gen- 
eral level of prices in the industry 

. and such distorted and high 
prices would be passed on to shoe 
manufacturers and eventually would 
be reflected in their ceiling prices.” 


Brown, Florsheim Cut 
Men's Shoe Prices 


Price reductions at wholesale in 
several lines of men’s shoes have 
been announced by Brown Shoe Co., 
St. Louis, and Florsheim Shoe Co., 
Chicago, two of the nation’s largest 
shoe producers. 

Officials at Brown reported de- 
creases in both Roblee and Pedwin 
men’s lines. The former have been 
cut from 35-55 cents per pair, in 
effect a reduction of $1.00 per pair 
in retail prices of all price groups. 
Retail range of the Roblee lines will 
now be from $10.95 to $15.95 as 
compared to a range of $11.95 to 
$16.95 previously. 
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Reductions on the Pedwin line as 
announced at Brown’s United Men’s 
Division run from 35-50 cents per 
pair. Although the Pedwin retail 
price range still remains at $8.95 to 
$11.95, emphasis has been shifted 
to $8.95 and $9.95 shoes rather than 
$9.95 and $10.95 price lines. Ped- 
win’s includes many young men’s 
styles. 

Reductions of 40-90 cents per 
pair on Florsheim men’s shoes ap- 
ply to fall orders already taken and 
presently being shipped, according to 
Florsheim spokesmen. Actually, the 
reductions at wholesale amount to 40 
cents per pair with some extras cut 
an additional 50 cents per pair. 

Florsheim, in a letter to customers, 
said the revision of prices will afford 
retailers “strong volume lines to re- 
tail profitably at $18.95.” All future 
orders for fall will be booked at the 
new prices. 


Eberle Re-Run Election 
Nets AFL Votes 


Because the recent National Labor 
Relations Board election at Eberle 
Tanning Co., Westfield, Pa., did not 
result in a full majority vote for 
either of the two competing unions, 
International Fur & Leather Work- 
ers, and the Amalgamated Meat Cut- 
ters and Butcher Workmen of North 
America, AFL, a second vote was 
held last week. The AFL won hands 
down, 175 to 116 for IFLWU, with 
6 votes challenged. 

In the first election, held June 19, 
the vote was 126 for AFL as against 
118 for IFLWU, with 53 voting 
“neither.” In the second and final 
election held last week, IFLWU lost 
two votes while AFL picked up 49. 

John W. Morgan, prominent labor- 
management counsel for many lead- 
ing firms in the tanning industry, 
served as legal representative for 
Eberle. 


‘RUBBER FOOTWEAR 


PRICES HELD TO GCPR 


Rubber Heels, Soles Also 
Affected 


The Office of Price Stabilization 
has announced manufacturers of 
rubber footwear and rubber footwear 
supplies such as rubber soles and 
heels must determine ceiling prices 
under the General Ceiling Price Reg- 
ulation issued last Jan. rather than 
under CPR 22 as originally reported. 


Effect of OPS Supplementary Reg- 
ulation 8 to CPR 22 is to freeze 
prices on these items at previous 
levels rather than permitting expected 
increases under CPR 22. Rubber 
products normally produced for mili- 
tary use only are exempted. 


OPS’ official release stated, “Ceil- 
ings under the new regulation but 
for one exception will be no higher 
than ceilings under GCPR_ which 
froze prices last Jan., and in a num- 
ber of instances anticipated the re- 
cent reduction in the price of crude 
rubber by the government from 66 
to 52 cents.” 


OPS said industry advisory com- 
mittees, representing manufacturers 
of various rubber products, waived 
at this time possible increases of 
from a fraction of one percent up to 
several percent over GCPR prices 
which CPR 22 would have given 
them. The committee did not waive 
its right to further boosts in any fu- 
ture recalculations. 


Rubber footwear manufacturers 
retain a base date of Dec. 19, 1950 
to Jan. 25, 1951 and can multiply by 
a factor of one of their highest prices 
to largest purchasing class of cus- 
tomer. Producers of rubber heels, 
soles, slabs, etc. will use a base period 
of April 1 to June 24, 1950. 





SHOE PRODUCTION ANALYZED 


Kind of footwear 

April 

1951 

Shoes and slippers, total 38,732 
Shoes, sandals, and playsh 34,715 
Men’ pes 9,304 
1,025 

17,316 

2,116 

2,091 

1,783 

1,080 
299 

3,478 
240 


LEATHER and SHOES 


Production 
(thousands of pairs) 


Percent change 

April 1951 

compa i 
April March 
1950 1951 
38,058 —16 
34,204 —17 
7,842 —12 
1,105 —17 
17,468 — 18 
2,415 —25 
2,255 —l4 
2,258 2,034 —21 
1,189 1,085 —9 
339 277 —12 
3,552 3,353 —2 
276 224 —13 


March 
1951 
46,176 
42,009 
10,598 

1,235 
21,176 
2,814 
2,739 








NEW ENGLAND SHOE INDUSTRY 


URGED TO 


Although the New England shoe 
industry is usually regarded as second 
only to textiles as a regional “prob- 
lem industry,” it has held its own in 
producing a third of the nation’s 
shoes annually over the past 25 years 
whereas New York, Missouri, Wis- 
consin and Ohio have suffered pro- 
portionate declines. 

This is the opinion of the Council 
of Economic Advisers which this 
week sent the president a report of 
the New England Economy. The 
study was prepared by seven leading 
economists of the region. 

In the selection devoted to the New 
England shoe industry the report em- 
phasizes that the industry faces spri- 
ous problems in competing with 
newer, more modern industries. Also. 
it has often failed to take full ad- 
vantage of modern methods that 


would help better its competitive — 


position. 


Better Marketing 


For example, the study points out, 
New England’s production of juven- 
ile shoes has declined steadily and 
manufacturers have missed a good 
opportunity by failing to adapt their 
production to this fast-growing mar- 
ket. “Over the long run,” it adds, 
“New England needs to improve its 
marketing practices, increase its aver- 


DIVERSIFY OUTPUT 


age plant size, diversify its produc- 
tion (particularly of juvenile shoes). 
consider community inducements of 
an economic nature, and sdrutinize 
labor costs.” 

On the other hand, the study says 
there is more reason to ask “How has 
New England done so well over the 
past 25 years despite the movement 
of population, income and markets to 
the West and South, which have 
tended to aggravate New England’s 
problems?” tha nto ask the question, 
“What should we do about the New 
England shoe industry?” 


Skilled Labor Ample 


New England has done as well as 
it has because of its pool of skilled 
labor which greatly reduces the cost 
of training as compared to this cost 
faced by ne wplants in the South and 
West, because of its reputation for 
quality, its labor productivity, and 
its adjustments to shifts in consumer 
preference. Despite these, it cannot 
depend upon the shoe industry for 
expanding employment opportunities 
over the next generation. 

“Consequently, many New England 
towns which are dependent for more 
than 20 percent of their employment 
on the shoe industry should take steps 
immediately to broaden their indus- 
trial bases along lines suggested . . .” 





SANDLER’S NEW HOME IN CANADA 





First in a program to have “Sandler of Boston” shoes manufactured inter- 
nationally is this new unit of the George Morgan Co., affiliate of the George 
Williams Co. in Toronto, Canada, which will produce Sandler sport shoes for 
the Canadian market. Initial plans call for manufacture of Sandler of Boston 
“Logrollers” and both handsewn and machine stitched “Sportsters” with other 
lines being added shortly. The Canadian factory will use the same patterns and 
lasts used in Sandler’s American plants and have additional aid from Sandler 


technicians. 
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UNITED SHOE PROFITS 
WELL UP FOR YEAR 


Incresed Goodyear Welt 
Output Cited 


Net profits of United Shoe Ma- 
chinery Corp., Boston, for the year 
ended Feb. 28, 1951 totaled $7,- 
710,695, equal to $3.17 per share, 
the company reveals in its annual 
report to stockholders. This com- 
pares with a net income of $6,292,224 
equal to $2.55 per share in the pre- 
vious year. 

Gross operating income derived 
from sales, leased machinery and 
real estate was set at $62,940,911 as 
against operating income in 1950 of 
$53,176,355. Total dividends from 
associated firms were $2,452,761 
against $2,603,223 the previous year. 
Current assets were $30,146,431 and 
current liabilities $11,858,317, leav- 
ing a working capital of $18,288,114. 
Last year, current assets were $26,- 
87,056, current liabilities $8,- 
170,550, and working capital 
$18,316,506. 

In a letter to stockholders, Sidney 
W. Winslow, Jr., chairman, and 
George W. Brown, president, said 
the increased profits were due largely 
to higher production of Goodyear 
welt shoes, increases in leased ma- 
chinery rental rates, and growth in 
business volume since the outbreak 
of the Korean War. 

United’s Beverly plant, the letter 
said, is working “at an accelerated 
rate to meet increased demands for 
machinery and replacement parts. 
The factory is producing approxi- 
mately 350 types of shoe machines 
involving the manufacture of about 
107,000 different machine _ parts. 
Productive labor hours are running 
40 percent ahead of June, 1950. 

“Since 1950, the demand for our 
findings merchandise line has been 
beyond anything heretofore experi- 
enced in dollar volume. Some por- 
tion of this purchasing may be pro- 
tective in recognition of the problems 
inherent in the controlling of mate- 
rials and production. 

“As we now see it, the supply of 
basic materials currently controlled, 
which will affect us more directly 
than others, are aluminum and brass 
for eyelets, brass for certain tacks 
and nails, and also several of the 
chemical synthetics and rubber used 
in adhesives. The latter will quite 
likely have an effect on our sales 
volume during the 1951-1952 fiscal 
year.” 
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FOREIGN 
NEWS 





Inflation Hits Germany 


High prices and growing con- 
sumer resistance have hit the West 
German hide, leather and shoe in- 
dustry where it hurts in recent 
months. Until June, Germany’s big 
problem was how to fill the gap be- 
tween domestic hide supplies and 
foreign imports. Today, the indus- 
try is more worried over how soon 
people will begin buying shoes and 
other leather goods again. 

Shoe prices have jumped 25-35 
percent since the start of 1951. 
Leather is still climbing in price al- 
though production has fallen stead- 
ily since Jan. Only shoe production 
has shown an increase this year, 
maintaining a monthly figure of 
slightly over five million pairs. Pros- 
pects for the future remain uncertain. 


Danish Hides For Britain? 


The British tanning industry is 
eyeing Denmark this year, hoping 
that the Danish government will 
soon lift embargoes on export of 
Danish hides and skins. Britain has 
always been a good customer of these 
hides. Chief reason for British op- 
timism is the Danish government’s 
action on May 23 in abolishing ceil- 
ings set in Jan. 1940 on raw hides, 
skins and leather. Danish exporters 
may soon be able to turn a more 
willing ear to British offers. 


Quick Tanning For Canada 


A friendship between a Pole and 
German begun during World War II 
in a German concentration camp has 
led to opening of a new tannery in 
Delhi, Ontario, which gives promise 
of inaugurating the world’s fastest 
tanning processes. 

George Leicth, German tanning 
specialist, and Stanley Pietszak, a 
Polish whiz with machinery, have 
pooled their resources to open the 
new tannery which will start with 
50 workers. Backed by Canadian 
capital, the two friends are waiting 
for arrival of tanning machinery 
from Germany, say they have a tan- 
ning process that will enable them 
to produce leather in one-fourth the 
ordinary time required. 
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IT’S NEW... 

IT’S DIFFERENT 
WATERPROOF 
HEEL and EDGE 

_ FINISH 


FOR RUBBER AND PLASTIC SOLES 


Fibre and Leather Heels 
with Rubber or Plastic 
Toplifts 


BEAUTIFULLY 
SET EDGE 
FOR RUBBER 
SOLES 


THAT REQUIRES NO PRIMING COAT OR EDGE FILLER 


* * 


OPERATING INSTRUCTIONS An Exceptionally Well Filled 
Heel Burnishes Easily To A 
BRUSH ON—ALLOW TO DRY Smooth Bright Finish. Single 


SET WITH MEDIUM HOT IRON Coat Holds Well On Plastic 
Toplift. 


In black and all colors to match customers’ specific requirements 


A line from you will bring our representative to demonstrate our products. 


* 
C. F. JAMESON & CO., INC. 


218 RIVER ST., HAVERHILL, MASS. 


AGENTS 
New York Stain Co. Dellinger Sales Co. E. E. Furstenau & Son 
Brooklyn, N. Y. Reading, Pa. Norwood, 


Brockton Operating Co. _ 
Avon, Mass. 








@ FAST MULLING 
@ GREATER RIGIDITY AFTER MULLING 
@ RAPID FUSING OF LINING AND UPPER 


Ask your supplier for 


SNYDER BUCKRAMS 


Once Used — No Other Will Satisfy 
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ST. LOUIS OUTING SPOTS 








Top, left to right: C. T. Leavitt, president of the St. Louis District Shoe Trades 
Association, congratulates Erv Manske, Jr., of Colonial Tanning Co.’s St. Louis 
office for winning low gross trophy at the Association’s sixth annual outing 
and golf tournament held June 26 at Norwood Hills Country Club. Below, left 
to right: A. W. Altvater, president, Western Supplies Co.; B. J. Heggeman, 
| sales mgr., Graham Paper Co.; Wm. J. Minier, purchasing agent, Brown Shoe 
Co.; N. P. Wentworth, district manager, United Shoe Machinery Corp.; Chris. 
A. Dalton, mgr., shoe goods division of Western Textile Products Co.; J. C. 
Guhman, Sr., president, Wright-Guhman Co.; J. E. Quinn, retired. 





St. Louis District 
Holds Outing 

Members and guests of the St. 
Louis District Shoe Trades Associa- 
tion frolicked June 26 at the Nor- 
-wood Hills Country Club, St. Louis, 
‘where the group held its sixth annual 
outing and banquet. 

Some 469 shoe manufacturers, tan- 
ners, finders, and allied tradesmen 
took the day off to compete in the 
golf tournament, pitch horseshoes, 
play some tennis or softball, or just 
renew old acquaintances at the ban- 
quet and entertainment held in the 
evening. 

Winner of the trophy for low gross 
score was Erv Manske, Jr., of the St. 
Louis office of Colonial Tanning Co., 
who led the field home with a score 
of 78. Of the 15 low net prize win- 
ners, Irv Rubinstein of Paramount 
Shoe Mfg. Co. with 57, Louis Haupt, 





20 


Jr., of Amalgamated Leather Co. with 
63, and Henry Hawkins, Jr., of West- 
cott Sales Co. with 64 were the three 
leaders. 
International Shoe Plant 
Votes No Union 

Workers at the Salem plant of 
International Shoe Co., world’s larg- 
est shoe manufacturer, have voted 
against union representation in a 
National Labor Relations Board elec- 
tion, according to J. L. Johnson, vice 
president in charge of industrial re- 
lations. 

In the plant’s first bargaining 
agent election, held June 28, com- 
pany workers voted against repre- 
sentation by Boot and Shoe Workers 
Union, AFL, lone union on the bal- 
lot. The union was defeated by more 
than a two to one majority, Johnson 
said. The Salem plant turns out wo- 
men’s padiflex shoes. 
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EXEMPT SMALL SOLE 
CUTTERS FROM ORDER 


Military Orders Cutback 
Cited 


Smaller sole leather cutters includ- 
ing shoe manufacturers who did not 
exceed a specified production of cut 
stock during last March and April 
have been exempted from M-34, the 
National Production Authority’s or- 
der limiting sole leather cutting. 

NPA has announced that, effective 
June 28, cutters and shoe manufac- 
turers who cut during each of the 
months March and April 1951 less 
than 2,500 bends, 2,500 backs and 
crops collectively, 5,000 bellies and 
belly centers collectively, or 5,000 
single shoulders. 

The order resulted from a cutback 
in military shoe production schedules 
during the next year or so, according 
to NPA officials. All firms affected 
by the exemption except military shoe 
manufacturers may release their pres- 
ent inventories of military cut stock 
for sale through regular channels. 

All other firms are still under M-34 
which provides that whole leather 
stock be cut under military spec- 
ifications and sold only for DO 
orders. Cutters exempted by the new 
amendment must still file reports 
with NPA as required by M-34. 

NPA officials said output of mili- 
tary midsoles and innersoles will not 
be materially affected by the order 
which is aimed primarily at providing 
relief for small firms which were un- 
able to convert production to military 
shoes. These included smaller manu- 
facturers of women’s, misses’, chil- 
dren’s and infants’ shoes in addition 
to small sole cutters. 


Lowell Opens New Course 
On Textile Leathers 


A basic course and an advanced 
course in textile leathers is now being 
conducted at Lowell Textile Institute, 
with the advanced course scheduled 
to commence on Monday, June 18. 
Both courses are sponsored by the 
American Leather and Belting Asso- 
ciation. 

Conducting these special courses is 
Dr. Albert E. Chouinard, head of the 
leather engineering department at 
L.T.I. Assisting him are James H. 
Kennedy, Jr., head of the woolen 
yarns department; Gilbert R. Merrill, 
head of the cotton yarns department; 
George G. Armstrong, Jr., weaving 
instructor; and John A. Goodwin, as- 
sistant professor in cotton manufac- 
ture. 
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better leather 





—finer and tighter grain 
—lighter and more uniform color 
—greater tensile strength and abrasion resistance 
—greater plumpness 





tanning 


—the pictures tell the story. 
Same hide, same liquor, same total 
time — but the piece which is— 
tanned clear through was first 
pre-tanned with Calgon. 


when you pretan 


with 
CALGON? 


before vegetable tanning 


CALGON, INC. 

Hagan Building 

Pittsburgh 30, Pa. 

| Please send me your bulletin “Calgon 
Data for the Leather Chemist.” 





cn calgon, inn. 


CALGON | A SUBSIDIARY OF HAGAN BUILDING teary 


HAGAN CORPORATION PITTSBURGH 30, PA. 
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INTERNATIONAL SHOE LOW BIDDER 
AT COMBAT BOOT OPENING 


International Shoe Co. of St. Louis 
submitted lowest bid on July 3 at 
opening of Army invitation QM-30- 
280-51-1373 which had been amended 
to cover 2,100,024 pairs of russet 
combat service boots. International’s 
bid of $9.26 per pair was under bids 
submitted by 54 other manufacturers 
totaling some 5,810,350 pairs. 

A list of the 15 low bidders follows: 
International Shoe Co., St. Louis; 
Mo.; 400,000 pairs at $9.26; 200,000 
pairs at $9.46; 200,000 pairs at 
$9.66; 20 days acceptance, net, gov- 
ernment delivery schedule. 

General Shoe Corp., Nashville, 
Tenn.; 302,000 pairs at $9.49; 202,- 
000 pairs at $9.74; 10 days’ accept-; 
ance; 1/10 of 1% in 10 days, gov- 
ernment delivery schedule. 

John Edison Footwear, Marlboro, 
Mass.; 90,000 pairs at $9.59; six 
days acceptance; 1/10 of 1% in 10 
days; delivery: 5,000 pairs in Au- 

ust, 20,000 pairs each in Sept., Nov., 

ec., and 25,000 pairs in Oct. 

Knipe Bros., Inc., Ward Hill, Mass. ; 

25,000 pairs at $9.6545; 60 days 

cceptance, net, gov. del. sched. 

Joseph F. Corcoran Shoe Co., Inc., 
toughton, Mass.; 10,000 pairs at 
9.67; 10,000 pairs at $9.92; 20 days 
cceptance, 1/10 of 1% in 20 days, 
ov. del. sched. 

E. J. Givren Shoe Co., Brockton, 

ass.; 40,000 pairs at $9.70; 1/10 
f 1% in ten days; 60 days accept- 
nce, gov. del. sched. 

J. F. McElwain Co., Nashua, N. H.; 
40,000 pairs at $9.79; 240,000 pairs 
t $9.84; 60 days acceptance, net, 
ov. del. sched. 

Leonard & Barrows Shoe Co., Mid- 
leboro, Mass.; 60,000 pairs at 

.89; 20 days acceptance, net, gov. 

1. sched. 


Brown Shoe Co., St. Louis, Mo.; 
350,000 pairs at $9.91; 20 days ac- 
ceptance, net, gov. del. sched. 

Endicott-Johnson Corp., Endicott, 
N. Y.; 352,800 pairs at $9.94; 10 
days acceptance, net, gov. del. sched. 

E. E. Taylor Corp., Boston, Mass.; 
45,000 pairs at $9.95; 1/10 of 1% 
in 10 days; 60 days acceptance, gov. 
del. schedule. 

Curtis Shoe Co., Marlboro, Mass.; 
90,000 pairs at $9.975; 30 days ac- 
ceptance, net, gov. del. sched. 

Craddock-Terry Shoe  Corp., 
Lynchburg, Va.; 60,000 pairs at 
$9.99; five days acceptance, 1/10 of 
1% in 30 days, gov. del. sched. 

R. P. Hazzard Co., Augusta, Me.; 
100,008 pairs at $10.00; 20 days ac- 
ceptance, net, gov. del. sched. 

Hubbard Shoe Co., Rochester, 
N. H.; 28,008 pairs at $10.10; 15 
days acceptance; 1/10 of 1% in 20 
days, gov. del. sched. 

Note: The government delivery 
schedule calls for 500,000 pairs each 
month from Aug. through Nov., and 
100,000 pairs in Dec. 1951. 


AWARD MEN'S OXFORDS 

The Navy Purchasing Office has 
announced award of 4,960 pairs of 
men’s. white leather oxfords as 
covered in Invitation No. 8994 to 
Howard & Foster, Inc., Brockton, 
Mass. Award was made on basis of 
$6.17 per pair. 


Two Firms Share Marine 
Boot Awards 

L. Landis Shoe Co., Inc., Palmyra, 
Pa., and Joseph M. Herman Shoe 
Co., Millis, Mass., have been awarded 
contracts to make a total of 26,020 
pairs of field boots for the Marine 
Corps. Awards made on Marine In- 


vitation 366-DQP-51 were on the 
basis of $11.20 per pair. 


New Leather Dictionary 
Now Available 


The second edition of the Inter- 
national Dictionary of the Leather 
and Allied Trades—five-language re- 
ference guide to industry terminology 

-has been made available. : 

The dictionary, which lists each 
term in English, German, French, 
Spanish and Italian, is divided into 
sections covering raw hides and skins, 
tanning processes, tanning materials, 
chemicals and scientific expressions, 
classes of leather, leather goods, foot- 
wear, glue stock, hair and other by- 
products. 

Orders should be addressed to the 
International Council of Tanners, 
17-19 Barter St., London, W.C. 1, 
England. 








129-131 PULASKI STREET 





Why Buy Imperfect Embossing Plates 7 


STANDARD GUARANTEES THE MOST PERFECT PLATES MADE, 
VARYING NOT MORE THAN | THOUSANDTH OF AN INCH 
ON BOTH SIDES, STANDARD PLATES HAVE NO EQUAL. 


STANDARD EMBOSSING PLATE MFG. Co. 


Since 1888 Manufacturers of 


ELECTROTYPE EMBOSSING PLATES 
SOLID STEEL ENGRAVED PLATES 
SMOOTH PLATES 
ALL SUPPLIES FOR BUILDING BEDS 


Foreign Representative 
WOLFF INTERNATIONAL, INC., 2577 North Teutonia Ave., Milwaukee 6, Wis. 


NEWARK 5, N. J. 


TAFT A REGAL CUSTOMER 


Senator Robert A. Taft, still in 
the running as Republican nominee 
for President, gave Defense Mobi- 
lizer Charles E. Wilson a tip this 
week on where to buy a reason- 
ably-priced pair of shoes. 

Wilson was testifying before 
the Senate Finance Committee that 
the price of military footwear had 
risen more than 100 percent since 
Korea when Taft broke in to com- 
ment he believed this was exag- 
gerated. “I’ve been buying the 
same shoes for years and can get 
them for 10 or 15 percent more,” 
he declared. 

“I wish you'd tell me where,” 
Wilson countered. “I bought a new 
pair last Saturday and I felt I'd 
been hooked. The price was up a 
whole lot more than any 10 or 15 
percent.” 

Taft then obliged by giving the 
name of his brand—Regal. 

“| didn’t know Senator Taft was 
one of our customers,” said Regal 
Shoe Co. president, James F. 
Whitehead, when told of Taft's | 
revelation. “Naturally, we're de- | 
lighted to learn we have such a 
distinguished clientele.” 

Pres. Coolidge was also a regu- | 
lar customer of Regal shoes. Regal 
has a Coolidge check still uncashed. | 
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® Wolff-Tober Shoe Mfg. Co. has 
purchased part of a warehouse and 
office building adjoining its plant on 
Sullivan Ave. and will use the addi- 
tional space for offices and shipping. 
Some $35,000 will be spent on mod- 
ernization of the building. 
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Lowell Students Employed 
HARMONY AND PROFITS FOR ALL In Tannery 


Three Lowell Textile Institute stu- 
dents who recently completed their 
freshman year studies in the Leather 
Engineering Department are spend- 
ing the summer with the Worcester 
leather firm of Graton and Knight, 
according to Dr. Albert E. Choui- 
nard, head of the department. 











This is the first occasion on which 
a leather company has accepted stu- 
dents for summer employment and 
training in conjunction with a for- 
mal course in leather engineering, 
Dr. Chouinard reports. The arrange- 
ment offers practical experience to 
the students and allow Graton and 
Knight the opportunity of evaluat- 
ing on the job performance with a 
view to potential future employment. 


Robert F. Fulton is associated with 
the staff of the mechanical labora- 
Industrial harmony is the theme of this painting recently completed for the tories and is aiding in research on 
Glove Leather Division of Colonial Tanning Co., Inc. of Milwaukee by Aaron various phases of performance and 
Bohrod, noted artist. Bohrod produced his work in a workroom adjoining _ tests on leather products. Russell P. 
the plant’s splitting room. Titled “So Shall He Reap,” it is intended as a Doyle is a member of the engineer- 
pictorial representation of Colonial’s unique profit-sharing plan. Gustave ing unit at the company’s plant and 
Sokol, general manager of the Glove Leather Division, and Saul Levine, sales __his_project is drafting and time 
manager, are pictured at the extreme left. Bohrod, artist in residence at the study, and Herbert J. Hodus is per- 
University of Wisconsin, was an artist war correspondent for LIFE during — forming laboratory work in connec- 
World War II. Some of his war scenes done in the South Pacific are now in tion with the reprocessing of leather 
the permanent archives of the War Department. by-products. 
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MORE CAPITAL FOR GROWTH 


Get the financing you need for sound business growth .. . and 
keep your own equity intact for the future. 


Just bring your problem to Crompton Factoring — backed by the 
resources of an organization founded in 1807. 


Crompton Factoring serves many industries by discounting 
receivables. This ready cash becomes additional working capital to ease the 
stresses and strains of expanding procurement, production, sales. 


By taking over credits and credit risks, Crompton saves you overhead, and 
protects your own invested capital, too. 


Let us show you how Crompton Factoring can contribute to sound growth and 


improved operation and earnings. 3 
CROMPTON-RICHMOND CoO,, INC. 


1071 Avenue of the Americas, New York 18, N. Y. 
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CARR LEATHER CO: 
69 SOUTH ST: 
BOSTON 
TANNERIES AT PEABODY 











Factor 


SOLE LEATHERS 


BENDS - BACKS - CROPS - BUTTS - HEADS 
SHOULDERS - BELLIES - SHANKS, Etc. 


OUTSOLES 


MEN'S - WOMEN’S - BOY'S 
MISSES’ - CHILDREN'S 
iN ALL GRADES AND WEICHTS 


Headquarters for Sole Leathers 


Complete line of leather INSOLES 
and leather COUNTERS 








LEATHER MARKETS DULL AS 
USUAL DURING JULY VACATIONS 


Both Buyers and Sellers Absent From Market With 
Shutdowns Prevalent 


Few if any sales in any selec- 
tions. Uncertain peace situation 
along with easing rawstock mar- 
ket has tanners confused. Small 
likelihood of business pickup for 
some time. 

New York Markets 

Upper Leather: Situation mixed. 
Some report fair business while 
others report things slow. Good ex- 
port interest lately with some moving 
a good-sized amount of leather out of 
the country. Some buying hesitancy 
due to international situation, truce 
talk, ete. 

Prices on large spread Elk sides 
range from 62c to 68c and down ac- 
cording to tannage, etc., with ex- 
tremes about 4c per foot higher. Situ- 
ation in calfskins continues slow. 
Shoe manufacturers reported to have 
enough stock on hand to keep cutting 
rooms going. Domestic calfskin 
prices mostly unchanged. Suede 
$1.30 and down. Smooth $1.20 and 
down. However, a lot of foreign calf- 
skin on market at real low prices. 

Suede at a $1.00 per ft. has been 
offered and some sales reported of 
foreign calfskin in the 80’s. How 
good leather was is not known. 

Flexible Bends: Manufacturers 
report doing mostly government busi- 
ness with civilian business slow for 
flexible bends and cut insoles made 
from packer hides; those made from 
countries are lower, more wanted as 
they are lower in price. 

Prices on No. 1 packer flexible 
bends are 74c for 6-8 iron; 66c for 
5-6 iron; 60c for 4-5 iron and 25c 
to 33c as to trim and seller for 3-4 
iron. Flexible shoulders are 26c for 
2-4 iron and 30c for 414-6 iron. 
Above prices for flexible bends for 
military specifications. 


Sole Leather: Some say business 
fair, others slow. Bends range 84c 
on heavies to $1.00-$1.08 on lights. 
Bellies continue easy, 63c for steers 
and 58-60c on cows. Double rough 
shoulders still in good demand, 
quoted 98c-$1.03. Single shoulders 
are at 85c heavy, 95c light. Heads 40c 
and shanks 44c for fronts and 50c 
for hind shanks. 


Sole Quiet 

Nothing new to report in weck 
marked by vacations and general con- 
fusion stemming from world and 
market developments. Although the 
hide markets were dull with most per- 
mits filled, reports that many more 
hides were available and that prices 
were uneasy, affected partially by 
impending truce in Korea, made ian- 
ners wary. Even if shoe manufactur- 
ers were in the market this week, it 
is unlikely they would buy until the 


‘political and economic situation were 


more settled. 

Adding to the confusion was the 
latest’ development on the controls 
front where the President’s program 
for stricter controls hit a Congres- 
sional stone wali. With further roll- 
backs banned for the month of July 
at least and the shoe manufacturers’ 
nricing order postponed for this 
period, the market appeared happy to 
sit back and wait. 

Not many concessions reported by 
Boston sole leather buyers, tanners 
still hold fairly well to lists of $1.08 
top for light bends under 8 irons, 
$1.02 and down for medium weight 
bends, and middle 80’s for heavy 
bends which move very slowly. 

Sole leather tanners of Philadel- 
phia report business very quiet. 
There is very little activity right now 
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Since 1888 


Specialty Leathers 
Side — Horse 


Well known Tannages 


La 4 742 a6 - 
ANILETTE 
ROSS-ETTE 


and the popular 


A.H. Ross & Sons Co 


Chicago 22, Illinois 
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in any type of sole leathers. Tanners 
feel it inadvisable to quote prices 
right now. Also, they say that prices 
don’t mean much since sales aren’t 
made, anyway. 


Offal Holds 

Easiness noted recently on Boston 
sole leather offal market appears to 
have steadied, possibly because so 
few sales made this week. Without 
much demand during vacation week, 
tanners and dealers cannot tell what 
sales trend is. 

One immediate ray of hope is open- 
ing of Army invitation bid on more 
than two million pairs of russet com- 
bat boots. With some 54 shoe manu- 
facturers bidding competitively on 
this and many awards due to be an- 
nounced shortly, shoe manufacturers 
have been inquiring into the avail- 
ability of military leathers. 

Civilian manufacturers show little 
interest this week. Pricewise, steer 
bellies still bring from 60-63c while 
cows are slower at 58-60c. Midsoles 
for the combat boots are priced 
around 84c with military innersoles 
bringing 67-72c. Single shoulders 
fairly firm, lights with heads off in 
middle and upper 80's. Double rough 
shoulders stand at $1.00. Heads and 
shanks varied. 


Calf Draggy 

“No change,” say Boston calf 
leather tanners. This is an easier 
way of saying that sales show no 
improvement worth mentioning, 
prices are far from steady. 

Men’s better grade smooth calf 
moves fairly well as usual with top 
prices around $1.30. Below this, 
price concessions ran up to 10c and 
more per foot. This weakness even 
more apparent in lightweight smooth 
calf which some tanners are now pric- 
ing at pre-Korean levels just to keep 
inventories moving. Raed, buy- 
ers still slow to respond, appear to 
feel prices will fall even more. 

Reason behind this feeling is con- 
tinued weakness in calfskin market 
where prices have been dropping 
steadily, both on heavy and light- 
weight skins. Price quotations on 
most calf leather selections merely 
nominal today, bear little resem- 
blance to final sales price. 


Side Dull 

Although sales on Boston side 
leather market hit low level with 
onset of July 4th vacations, inquiries 
for military leathers continued to 
swell with opening of bids on two 
million pairs combat boots in New 
York. Many shoe manufacturers, 
hoping to obtain Army contracts on 
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wv “RIGHT” IN QUALITY 
wv “RIGHT” IN COLOR 


wv “RIGHT” IN FASHION 


Etk, Smooth, Alligator Grains ... Sides 
ond Kips ... in staple shades, and in 
high colors. 

Write for free Swatches 
N. BREZNER & CO., INC. 


BOSTON 11, MASS. TANNERY PENACOOK,N.H 











PECUALISTS 
ALITS 


SUEDE LININGS 
SOLE & GUSSET 


GLOVE LEATHERS 
HORSEHIDES 
COWHIDES 

SHANKS 
BELLIES 
DEERSKINS 
MOCCASIN COWHIDE 


A.L. GEBHARDT CO. 


416 N. WATER ST 





CUSTOM MADE FOR YOUR 
EVERY NEED.../ust Name it 
Strippings of every type in either 
leather or fabric, plain and in 
colors, to your exact specifications, is 
our specialty. You can depend on 
GAYWOOD quality and delivery. 
WRITE FOR SAMPLES AND PRICES 


GAYWOOD 


MANUFACTURING COMPANY 
1906 PINE ST. + 5T. LOUIS 3, MO. 














SO YEARS of tanning experience behind 


CREESE & COOK 
FINE LEATHERS 


Sole Selling Agents 


HEBB LEATHER COMPANY 


112 BEACH STREET BOSTON 11, MASS. 
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this and one million pair oxfords in- 
vitation, are keeping lines open, keep- 
ing tabs on leather situation just in 
case. 

Army retan leathers generally 
priced at 74c and down but this is 
up to individual tanner. Other 
leather price all over the lot with 
individual quotations varying widely. 
Tanners feel that civilian shoe manu- 
facturers must come into the market 
soon; try to keep their prices as 
steady as possible until then. 

Real buying not expected until 
Aug. as neither retailers nor manu- 
facturers are encouraged by lag in 
shoe sales. However, one thing ap- 
pears certain. Coming military con- 
tracts will call for at least 18 million 
feet of side uppers and linings. 


Splits Quiet 

Outside of fair demand for heavy 
suede splits and some work shoe 
splits, Boston splits tanners find mar- 
ket slow. Heavy suede splits bring 
49c and down for blacks. Linings 
slower between 20-30c. Best interest 
here at 24-28. Not much doing 


otherwise. 


Glove Leathers Quiet 

Vacation week in Gloversville. 
About 90 percent of the glove fac- 
tories and tanneries are shut down, 
some for two weeks. 

Glove manufacturers reported fair 
sales during the past week. The last 
two weeks in July will give a good 
indication of fall business. How- 
ever, most manufacturers are still 
concerned with reducing stock and 
not interested in leather. 

Smooth and pigtex domestics at 
under 30c still enjoy best business. 
Iranians at 32c, 28c and 22c readily 
salable. Suedes quiet. English doe- 
skins quoted at 50c per foot for good 
medium weights. Demand is light 
andstocks have been allowed to di- 
minish to the vanishing point. 


Belting Leathers Fair 

Belting leather tanners in Philadel- 
phia found business not too bad con- 
sidering general market situation and 
the season of the year. As one tan- 
ner put it, business was so bad it 
just had to get better. Some felt 
that customers had dug so deep into 
their inventory that they had to buy 


BERMAN LEATHER CO. 
EST. 1905 
CUTTERS OF 


MEN’S SOLES 


Quality Tannages 
LINCOLN and ESSEX STS., Boston, Muss. 
Western Ayent VICTOR W. HEARTEL, 

Chicago, Il. 
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for immediate use. Goods were sold 
for immediate delivery the end of 
June and beginning of July. 

Lighter weights in bend butts 
easier to move than the_heavies. 
Shoulders continue in good demand. 
While it is admitted that rough 
leather prices have eased up, tanners 
reluctant to give actual sales figures. 

Curriers find that although busi- 
ness is “nothing to get excited about,” 
last week’s pick-up continued. Most 
find it advisable to do some buying 
to keep up their inventory. Prices 
remained unchanged as far as lists 
are concerned, as in the past few 
weeks, occasional concessions made 
in order to sell heavier weights. 


AVERAGE CURRIED BELTING PRICE 
CURRENT IN PHILADELPHIA 


Curried Belting Best Selec. 
Butt bends ...... 
12” centers ..... 
24”-28” centers .. 
30” centers .... 
Wide sides .. 
Narrow sides 

Additional sepia ex 
7c; ex. light 14c. 
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Kid Leathers Quiet 


Philadelphia kid leather tanners 
find for the most part that business 
died down this past week. Practically 
everyone is on vacation and there 
are very few orders on hand. There 
is so little business that no special 
trend is at all indicated. 

The few orders received were 
mainly for black suede and glazed. 
Very few orders for linings or slip- 
per. Nothing at all reported about 
crushed or satin mats. 

Tanners do not know just what 
will happen right after the immedi- 
ate vacation period is over. The 
Leather Show is much earlier than 
usual this year and it may be that 
some business will be held up until 
after the show—but of course there 
must be leathers on hand for the 
August cuttings so that business may 
materialize in quantity toward the 
end of July. Lists are unchanged at 
this point. 

Rawskin market has not improved 
as far as tanners are concerned. 
Tanners found that many of the eased 
up prices were more or less a “come 
on.” As soon as some one evinced 
an interest in buying anything, prices 
seemed to be higher. As a result 
many tanners have recently turned 
downs skins and little buying is done. 


Average Prices 


Suede: 40c-95c 
Glazed: 40c-$1.25 
Linings: 30c-60c 
Slipper: 40c-75e 
Satin mats: 69c-$1.20 
Crushed: 45c-80c. 


(ome to Cape Cod 


ea your vacation 
and to the 


BROCKTON 
CUT SOLE CORPORATION 
53 SPARK ST., BROCKTON, MASS. 


FOR MEN’S AND BOYS’ 
LEATHER INSOLES + COUNTERS 
MIDSOLES «+ TAPS « LIFTS 
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CONTRACT 
TANNING 
of 
SPLITS 
and 
SHEEP 


AGENTS 


JOSEPH B. AYLOR 
AGENTS Cincinnati 





GEO LIMON TANNING CO 
Peabody, Mass. 

A. J. & J. R. COOK CO. 
San Francisco, Los Angeles 
WALTER HARDTKE 
Milwaukee 
BIRON & CAHN 
New York 


J. 8. NO 
Fort Worth 


GEORGE J. EBERLE 
8t. Louls 


WOLF INTERNATIONAL 
INC. 


Milwaukee 
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Dist nclion 


f 
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Jefferson Leather Co. 
9 Beach ti Boston, Mass. 
Paul J. Gerw 
485 e. . High Street, Columbus, Ohio 


F. J. 
Ne Fourth St., Milwaukee, Wisc. 
Anton & Ingraham ‘Lea. 0. 
2007 Olive St., St. Louis 3, Mo. 
The John Harvey Leather Co. 
50 Wildey St., ae, Pa. 
Stephens Leather 
Main St., Los » SRA 13, Calif. 


ORES III 


39 LYNNFIELD STREET, PEABODY, MASS 





GENUINE KANGAROO 
SUEDE KID 


TRADE MARK REG. U.S. PAT. OFF, 


BLACK GLAZED KID 
KID LININGS 


SURPASS LEATHER COMPANY 
9th and Westmoreland Sts., Philadelphia 40, Pa. 
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HAVEN AND SPORTSTER SIDES 


SALES OFFICES IN PRINCIPAL CITIES A 
EAGLE-OTTAWA LEATHER COMPANY, GRAND HAVEN, MICH. 


ELK SIDES 
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Tanning Materials Lag 

Raw Tanning Materials market on 
routine basis, but slow. Quotations 
vary in some instances due to OPS 
regulations governing individual sell- 
ers. No offerings on Sumac or Divi 
Divi. Wattle Bark very scarce. Tan- 
ning Extracts unchanged. 


TANNING MATERIALS 
Raw Tanning Materials 


Divi Divi, shipment, bags 
Wattle bark, ton 
“Fair Average’’ $98.00-$100.00 
<seseeeeseess‘*Merchantable’’ $95.00-$ 97.00 
Sumac, 28% $165.00 
Ground 
Myrobalans, J 1 
Crushed $84.00-$86.00, J. 2's 
R. 


1s 
Valonia Cups, 30-32% anesaneess ot: 00. -$73. 00 
Valonia Beards . ae .. -$90.00 
Mangrove Bark, 30% ‘So. Am. ° . 


Tanning Extracts 


Chestnut Extract, Liquid (basis 
25% tannin), f.o.b. plant 
Tank cars 
Barrels, c.1. 
Barrele, LOE. occas cccccccssceccseces 
Chestnut Extract, Powdered (basis 
60% ee f.o.b. plant 
Bags, c.l. v 
Bags, l.c.1. 
Cutch, solid Borneo, 55% tannin, 
plus duty coccceccccccccs OH 
Gambier Extract, 25% ‘tannin, 
b. 


Oak ay extract, 25% — Ib. 
Dbis. 6%-6%, tks. 
Quebracho extract 
Solid, ord., basis 63% tannin, 
lus 
Solid. fut basis 64% tannin, c.l. .....11 
Liquid, basis 35% pests bbls. ® 
Ground extract bs 
Wattle bark, extract, solid (plus “duty) -10% 
Powdered 84 spruce, sc c.l. 
-05% ; A eevee 05% 
Spruce Reg tks., f.0.b. wks. 01% 
Powdered valonia extract, 63% tannin 10% 


Tanners’ Oils 
Castor oil No. 1 C.P. drs. 
Sulphonated castor oil, 75% 
Cod Oil, Nfid., loose basis 
Cod, sulphonated, pure 25% moisture .. 
Cod, sulphonated, 25% added mineral .. 
Cod. sulphonated, 50% added mineral .. 
Linseed oi] tks., c.l. zone 1 
drums, l.c.1. 
Neatsfoot, 20° C.T. .... 
Neatsfoot, 30° C.T. 
Neatsfoot, 40° C.T. 
— prime drums, c.l. 
le. 
Neatsfoot, sulphonated, 75% 
Olive, denatured, drs. gal. .. 
Waterless Moellon . 
Artificial Moellon, | 
Chamois Moellon . 
Common degras 
Neutral degras . 
Sulphonated Tallow, 15% . 
Sulphonated Tallow, 50% ... 
Sponging compound ...... 
Split ofl 
Sulphonated sperm, 25% water 
as sag Otls, 200 seconds visc., 
pussies Oils, 160 ‘seconds visc., 
f.0.b. cvccccecs 
Petroleum ‘Otis, ‘Io ‘seconds 


L.O.D. .ccccccccccccccccecesess 


NEW CUTCH PRICE 


It is announced by Saxe Cutch 
Corp. that all shipments of Borneo 
Cutch Extracts leaving British North 
Borneo on and after August 1 and 
due to arrive in New York on and 
after October 1 will be priced at 8c 

per Ib. 

This is for basis 55% tannin, fob 
N. Y.; duty for account of buyer; 
terms, net cash ten days; ocean freight 
and insurance fully prepaid. 
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HIDES AND SKINS MARKETS SLOW; 
PRICES SLIDE BELOW CEILINGS 


Big Four Packers Report Little Activity While 
Eastern Market Prices Drop 


Unsettled conditions in most com- 
modity markets are coming in for a 
great deal of attention and it is ap- 
rarent that the change in the Korean 
situation with more talk of peace has 
also brought about a change in con- 
sumers’ buying attitude in a good 
many lines. Retail business generally 
is slower and sales promotion efforts 
are necessary to keep up volume. 

Increased evidence of foreign hide 
and skin supplies loosening up is seen 
with prices in world markets gen- 
erally easing. 

Easiness in kip skins and extreme 
weakness in calf skins along with 
lower prices on finished leather is 
causing some concern among side 
upper leather tanners over the price 
structure of the leather market. Some 
upper leather tanners have been slow 
to make new firm commitments on 
rawstock now in view of latest de- 
velopments. 

Cattle marketings seem to be more 
normal, resulting in an upturn in 
hide production as packers are hav- 
ing less difficulty in making pur- 
chases in live markets at prices within 
government compliance levels. Big 
packers and larger independent pack- 
ers do not seem to have quite as 
much confidence in the market as 
they formerly had. These sellers 
found more hides to sell this week 
than were expected. Several sold 
available supplies freely and even 
sold running packs well into July 
kill. As a result current hide per- 
mits have been well filled, and more 
hides could be obtained. 

Judging from demand at present, 
some traders say that despite govern- 
ment allocation controls, the supply- 
demand situation appears to be more 


in balance today than it has been in 
over six months. Quite a few small 
packer and country hides available 
and tanner interest in these produc- 
tions very limited. | Some country 
hides bought at prices fractionally 
below ceilings. 
Hides Quiet 

As “Big Four” packers and at least 
one large outside independent packer 
made final tabulations on last week’s 
production figures, they “dribbled” 
out a few more cars of hides this 
week against tanners’ July buying 
permits. Still tanner interest for big 
packer hides, which shows evidence 
of the recently curtailed marketings 
of live cattle and the subsequent cur- 
tailment in hide production. 

The small quantity of hide trading 
this week included various selections. 
Best demand continues for heavy and 
light native steers, light native, heavy 
native and branded cows, all of which 
are in tight supply. 

This just about winds up the an- 
ticipated hide trading on July per- 
mits among the large producers. The 
majority of tanners have completed 
their purchases on July permits, and 
those that have a few openings re- 
maining, are primarily interested in 
big packer hides only. 

Tanners showing little, if any, in- 
terest for outside hides at the mo- 
ment, particularly mixed lots of 
country hides. Especially those con- 
taining a large percentage of ren- 
derer hides. Some mixed lots of 
countries, which contain a large num- 
ber of renderers, have sold this week 
at the 10% discount from Table I 
prices of the Hide Schedule. Other 
offerings in this category are at 
prices ranging from Table I quota- 


tions to 14 to le discounts. These 
not favorable with tanners’ buying 
ideas, which are at least no higher 
than the 10% discount level. Straight 
lots of locker plant and butcher hides 
have sold at Table I prices, with more 
available on this basis. Here too, the 
interest is not too broad, since good 
quality small packer hides are avail- 
able at the same price and with a 
better leather yield in quality and 
quantity. 


Skins Sell at Less 

The Eastern market has led the 
way in the downhill price slide of 
skin prices. During the short time 
July permits have been in effect, the 
New York City trimmed skin prices 
on good collector production have 
fallen from 25c to as much as $2.10 
below ceilings. Last week, good col- 
lector skins sold at $2.10 for weights 
under 4 lbs., or $1.55 below ceiling. 
From 4 to 5 Ibs. sold at $3.00, or 
$1.65 below ceiling; 5 to 7 lbs. sold 
early at $4.00, or $1.85 below, and 
later sales were made at $3.75, fully 
$2.10 below the ceiling price; 7 to 
9’s sold at $5.55, off $1.15; 9 to 12’s 
sold at $8.85, off 25c and 12 to 17’s 
sold at $9.75, off 25c. Heavy weights, 
17 to 25 lbs., are nominal at $12.90, 
compared with the ceiling of $13.15. 

New York City standard packer 





QUOTATIONS 


Week Ago MonthAge Year Ago H. 


Present 


Light native steers ‘ E 361 3614 36% 26N 
Heavy native steers ae 33 33 33 2312-24 LINCOLN 


Ex. light native steers ...................... 39 39 39 29 and. 
Light native cows ........ a - -37 36 -37 25 -26'3 : 
Heavy native cows 25-25% SON 
Native bulls ............... 151%4-16% 

Meteo es INC. 
Light Texas steers ......... Me t 


Heavy Texas steers .. 

Ex. light Texas steers 

Butt branded steers COUDERSPORT 
PENNSYLVANIA 


Packer calfskins ......... 
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trimmed skin sales have been limited 
to 5 to 7 lbs. at $5.25, off 75c com- 
pared with ceiling, and 9 to 12 lbs. 
at $9.35, 25c below, with 12 to 17 
Ibs. se'ling at $10.60, 25c below ceil- 
ing. Other weight quoted nominally 
at $3.00 for under 4 lbs.; 4 to 5’s 
$4.00; 7 to 9’s $6.40, and 17 to 25’s 
at $13.50. 

Entire calf and kipskin markets, 
regardless of the category, are ex- 
tremely difficult to accurately define 
pricewise. Tanners have literally 
made a mass withdrawal from the 
markets. Lack of firm bids, or even 
buying indications places the price 
structure on a very thin pedestal. 

Big packers are currently offering 
calf and kipskins at last paid prices. 
namely, heavyweight calf at 80c (the 
ceiling) and lightweights at 70 jto 
72%c (7% to 10c below ceiling). 
There is not any interest at these 
prices, nor are there any bids re- 
ported on these offerings. 

One large Chicago skin collector 
reported selling a car or two of calf 


late last week at 60c for heavy, 50c- 


for light. Early this week the same 
source reported selling 11,000 calf 
at 50c for heavy and 40c for light. 

Tanners point out that no calf 
leather orders are coming in. They 
still are carrying moderate sized 
leather inventories and are in no im- 
mediate need of further supplies of 
raw stock. Consequently, the feeling 
is that lower bids if any, will be made. 

The outside skin markets are defi- 
nitely on the “sloppy” side. Some 
bids, such as those for country pro- 
duction of calf and kipskins, have 
been ridiculously low. In fact, some 
bids have been made that are lower 
in comparison to country hide prices. 
Such a'‘situation is entirely out of 
line. 

Due to the absence of any reported 
trading, the following prices are 
quoted on a nominal basis: Smal! 
packer calfskins, lights 50c, heavies 
55 to 60c; country calfskins 35c: 
small packer kipskins, 15 to 30 Ibs.. 
40c: country kipskins, 15 to 30 Ibs.. 
30c. 


Big packer regular slunks sold last 
at $2.85, 90c below the ceiling of 
$3.75. Big packer large hairless 
slunks sold last at $1.00, LOc below 
the $1.10 ceiling. 


Dry Sheepskins Dull 

Most selling quarters state that 
they have been receiving very few 
offerings as shippers either have 
higher ideas than buyers willing to 
pay or else claim their late sales have 
placed them in a comfortable posi- 
tion and they have to wait until they 
accumulate some more skins. 

The foreign wool sheep markets 
have again firmed up, especially in 
Australia, where shippers are refus- 
ing counter bids made by American 
buyers, claiming that Mazamat and 
England have re-entered the market 
and are now operating at higher 
prices. There had been some _ busi- 
ness last fortnight but on new offers. 
shippers refused the bids and advised 
their agents of the above condition. 
At the last Sydney sale, 27,000 skins 
offered, 2 inches and up. 56’s and up 


‘were firm, 50’s and down and 2-inch 


sheep 4 to 8 pence, lambs and hoggets 
3 to 6 pence, Australian currency. 
lower. Reports from South America 
that quantities are accumulating in 
the various markets but shippers 
show no inclination to reduce their 
prices. There was an unconfirmed 
report, however, that Argentine skins 
may be bought at reductions. 


Reptiles Slow 

Most large buyers are still out of 
the market. While not many offers 
being received, sellers indicate that 
they would be willing to trade if bids 
were forthcoming. Buyers do not 
want to trade that way, so the result 
is a relatively slow situation at the 
present time. There was a_ report 
that some Madras bark tanned whips. 
4 inches up, averaging 4%4 inches. 
70/30 selection, available at 73c 
while bid of 65c refused for skins 
averaging 41% inches. Also, 5,000 
wet salted belly cut Bengal lizards. 
9 inches up, averaging 10 inches. 
70/30 selection. offered at 41c. Bra- 
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Cush-n-Fit SPONGE RUBBER 


Sheets—For insoles and fillers 
Molded Pads—Metatarsal, arch and heel 
Special Molded pads to your specification 


Write for samples and catalogue of complete line 


oe 
Daudsonu RUBBER CO. BOSTON 29, MASS. 
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zil market has been moderately ac- 
tive and it was reported that regular 
selection back cut tejus sold at 75c 
fob along with 17/19 inches at 27c 
and giboias at 80c fob. Further of- 
ferings noted of 5,000 back cut tejus. 
20/60/20 and 5,000 meters giboias, 
90/10 selection, at 80c fob for July- 
Aug. shipment. The Siam market has 
ruled quiet and nominal. Siam and 
Java ring lizards are available at 
31.30-1.35 but buyers’ ideas lower. 


Pickled Skins Steady 

A little activity noted in New Zea- 
land skins to U. S. buyers involving 
5.000 dozen North Island sheep at 
200-212 shillings, as to brands, 2,000 
dozen North Island lambs at 109 shill- 
ings and 2,000 dozen South Island 
lambs at 115 shillings. Tenders asked 
for 4,800 dozen “Wallacetown” lambs 
and 1,600 dozen sheep also about 800 
dozen “Kaiti” sheep. There were also 
1,000 dozen “Hellaby” sheep sold on 
tender at 197/6 shillings. 


Deerskins Quiet 

Not too much interest but at the 
same time shippers are not making 
many offers. There was a report that 
some Manaos (Brazil) “jacks” sold 
at 90c fob and while most shippers 
are unwilling to shade this figure, 
some quarters state that they had of- 
fers at 88¢ fob and the best bids 
obtainable now were 90c delivered 
tannery. There have been no late 
offers from Siam as recent sales 
placed sellers in a well sold-up posi- 
tion. However, buyers claim that 
prices last paid would not be dupli- 
cated now. The New Zealand market 
slow as recent arrivals of purchases 
made some time ago but held up due 
to the shipping strike will keep buy- 
ers satisfied for the time being. 


Pigskins Slow 

Only scattered sales confirmed as 
most shippers, especially in Brazil, 
are unwilling to accept the bid levels. 
Understand some grey Bolivian pec- 
caries sold for shipment at $2.30 
c&f, basis importers, while some 
greys and blacks said to have sold at 
$2.20 c&f. Also some Maranhao 
greys sold at $2.20 fob, basis im- 
porters. Buyers’ ideas for Manaos 
grey peccaries $2.60-2.70 fob, basis 
importers, which shippers have been 
refusing, indicating $2.80 fob lowest 
ideas. Chaco carpinchos are vari- 
ously offered at $3.20-3.35 fob, basis 
importers, but buyers’ ideas much 
lower. Some shippers have been 
cabling their agents for bids but buy- 
ers will not trade that way, without 
having firm offers. 
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News Quicks 


About people and happenings coast to coast 





New Hampshire 
@ A new two-year contract calling 
for an extra paid holiday, liberaliza- 
tion of vacation plan and a six-cents 
hourly increase in all base pay rates, 
effective May 21, has been negotiated 
by A. C. Lawrence Leather Workers’ 
Union, Local 2, and A. C. Lawrence 
Leather Co. at its Winchester plant. 
The wage increase boosts minimum 
rates to $1.16 per hour with average 
earnings at $1.51 per hour. Workers 
now have eight paid holidays annually. 


®@ The Defense Production Adminis- 
tration in Washington has announced 
that Brown Co. in Berlin, manufac- 
turer of shoe innersoles and other 
products, has been granted certificate 
enabling the firm to write off $631,- 
261 in taxes in five years under its 
existing amortization plan. The rapid 
tax write-offs were authorized in the 
Internal Revenue Act of 1950 as an 
incentive to speed up defense produc- 
tion. 
e es 
Illinois 

® Marvin Larson has been ap- 
pointed Chicago sales representative 
for American Resinous Chemicals 
Corp. He will work with Sam Palais 
who has represented the firm in Chi- 
cago for several years. Larson was 
formerly with General Latex & Chem- 
ical Corp., Cambridge, Mass. 


Ohio 
® Selby Shoe Co., Portsmouth, is 
increasing daily input at its main 
plant cutting to 5000 pairs with a 
capacity goal of 5200 pairs daily. 
The company reports its best week of 
order receipts for the season. Sales- 
men will remain at work during the 


week of July 4th. 


Missouri 


®@ Public offering of $11 million of 
Brown Shoe Co. 3!) percent sinking 
fund debentures due July 1, 1971, 
has been oversubscribed and books 
closed on the issue. Price was 100 per- 
cent plus accrued interest from July 1. 


® Red Goose Shoes of the Friedman- 
Shelby Division of International 
Shoe Co., St. Louis, has completed 
plans for a Dumont network television 
show “Kids and Company” starting 
Sept. 1. The show is pointed at the 
juvenile market and will provide en- 
tertainment for the younger set. 


© Wolff-Tober Shoe Co., St. Louis 
manufacturer of Bare-Foot Originals, 
is promoting its new Fall line in a 
full-page ad running in the Aug. issue 
of Mademoiselle. The ad is aimed at 
college girls on a_ back-to-college 
theme. 


Maryland 


® High winds recently knocked over 
a 111-foot long, 19-foot high wall 
of a new plant being built for Smith- 
burg Shoe Co. in Hagerstown. Open- 
ing of the plant, scheduled for July 
9, has been postponed. 


California 


@ Joyce, Inc., Pasadena, has ap- 
pointed Maurice E. Dryer as sales 
manager for the Eastern, New Eng- 
land and Midwestern states. Dryer, 
who has been acting as regional sales 
manager in the Middle West, will 
make his headquarters at Joyce of- 
fices at 7401 Empire State Building, 
New York City. 


Massachusetts 
® Albert K. Goodman Co., Inc., 


Boston sole cutter, has filed a certif- 
icate to conduct a business in the state 
of Pennsylvania. 


© Two groups of citizens in North 
Wilmington have protested to the 
town manager concerning odors com- 
ing from a tannery in the northern 
part of the town. 


® Employes of Fisher Shoe Co., 
Hudson, have elected Marlboro Shoe 
Workers Associates as bargaining 
agent in a recent election sponsored 
by the National Labor Relations 
Board. The vote was 69-47 in favor 
of the independent union and against 
United Shce Workers of America, 
ClO. 


@ E & M Fabric Co., Haverhill, has 
been awarded military contract to 
make 150,000 cartridge belts for de- 
livery in Oct. and Nov. Value of the 
contract is over $200,000. Edgar A. 
Movsesian is owner of the firm, 
which is now working on its third 
contract for cartridge belts awarded 
in recent months by both the Army 
and Navy Procurement Agencies. 


@ Menas Barsorian has purchased 
machinery and equipment of Becker 
Bros. Shoe Co., Lowell, and opened 
a new firm under the name Barcy 
Shoe Co., Inc. The new firm will 
continue production of women’s nov- 
elties to retail at $3-$4, mainly for 
chain stores. Barsorian, formerly gen- 
eral manager of Becker Bros., is presi- 
dent-treasurer of the new firm and 
Maurice Shapiro, also a former mem- 
ber of Becker Bros., is vice president. 
Becker Bros. is still located at its same 
address but future plans are indefinite, 
according to Saul Becker. Barcy Shoe 
is located at the sarne address, 341 
Middlesex St. 





1602 Locust St., St. Louis, Mo. 


3 Granby St., Leicester. 





BABY CALF LEATHERS 


BOSTON—Bergman & Brookhouse, 112 Beach St. 
ST. LOUIS AND SOUTHWEST: O. B. Dahm, 


DAVIS LEATHER INC. 


TWO PARK AVENUE, NEW YORK 16, NEW YORK 


R. A. Brea—Manager 


Specializing in high grade full chrome calf leathers for the shoe, handbag and novelty trade 
in an extensive range (162 shades) of Ultra High Style Colors. 


DOMINION CALF LEATHERS 


CINCINNATI—J. R. Kueven, 626 Broadway. 
CALIFORNIA—A. J. & J. R. Cook Co. 


Los Angeles—1!220 Maple Ave. 
San Francisco—237 Eighth St. 


MILWAUKEE—H. |. Stewart, 918 North 4th St. 
ENGLAND—Davis Canadian Leathers Ltd., 


TANNERY— DAVIS LEATHER CO. LTD., NEWMARKET, ONTARIO, CANADA 
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® United Shoe Machinery Corp. 
has declared quarterly dividend of 
62! cents on common stock and 37'2 
cents on preferred stock, payable 
Aug. | to stock of record July 3. 


®@ Forrest Chapman has joined Ger- 
ber Shoe Co., Lawrence. He has been 
associated with Milton Shoe Co., Me- 
thuen. 


® Charles Murphy has joined Thei'e 
Bros. Co. in Boston, where he will 
supervise converting of cotton and 
rayon fabrics, particularly for mili- 
tary cotton goods. He was recently 
with Cohn, Hall & Marx of New 
York. 


® Universal Embossing Corp. has 
been organized to emboss leather, 
plastics and paper at 12 Winter St., 
Peabody. Thomas J. Tierney, for- 
merly with E. A. Woelfel-Cox, Inc.,. 
also of Peabody, is owner. | 


( 
® Roberts Shoe Co. has been or- 
ganized to manufacture women’s shoes 
in Lowell. 


® Leon A. Weinman has 
elected a vice president of Master 
Chemical Co. Weinman has been 
associated with the firm for several 
years as superintendent and more re- 
cently as sales manager. 


© Wigwam Shoe Co. has been or- 
ganized to manufacture men’s slippers 
at 195 Boston St., Lynn. Principals 
are Maurice Spack and Samuel Shir. 


-@ Triplex Shoe Co. of Wilming- 
} ton, Del., has won approval from the 
Massachusetts Corporations and Tax- 
ation Department to transact business 
in the State. Philip Mulvihill is presi- 
dent and Myron C. White is treasurer. 
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been - 


© Othcials of Spencer Shoe Corp., 
Boston, have announced purchase on 
capital stock of Daly Bros. Shoe 
Co., Inc., and Triplex Shoe Co. 


© Compo Shoe Machinery Corp. 
reports net profit after taxes for the 
quarter ended March 31 totaled $101,- 
818, equal to 33 cents per share. This 
compares to net profit of $118,071 
equal to 38 cents earned per share 
in the comparable 1950 period. 


@ Albert J. Merker, hide buyer for 
the England Walton Division of A. C. 
Lawrence Leather Co., Boston, for 
the past 49 years, retired on July 6. 
He was presented with a gift tele- 
vision set by friends and associates 
at a farewell party. Muldrow Garri- 
son will take over his duties. 


® Acme Shoe Machinery Corp., 
Boston, has been appointed exclusive 
sales agent in the U. S. for shoe ma- 
chinery produced by Pietro Torielli 
of Vigevano, Italy. Samples and cata- 
logs are on hand at Acme’s new quar- 
ters at 423 Atlantic Ave. Acme is 
also U. S. agent for Luigi Rizzi & 
Co., Italian manufacturer of tanning 
machinery. 


® S. Shimer Aronson, formerly 
vice president and director of sales, 
has been elected president of Day- 
timer Shoe Co., Worcester, which 
operates plants producing 15,000 pairs 
of shoes daily. Aronson has been iden- 
tified with Daytimer for over 20 
years. Ernest Boner, general man- 
ager for the past 25 years, has been 


elected vice president of the firm. 
Other officers named include Joel 
Glassman, president of Saxe-Glass- 
man Shoe Mfg. Corp. of Saco, Me., 
as treasurer; J. Baxter Richardson, 
secretary; and Myer Saxe, chairman 


of the board. 


® Defense work in Haverhill has 
brought back inte business at least 
four firms which were not active a 
year ago. These are Harian Stitching 
Corp., Arekelian Co., E & M Fabric 
Co., and Hall-Yemma Co. All of 
these firms have been busy on defense 
orders during the past few months. 
Employment in all Haverhill shops 
active in defense work totals about 
1000 currently. Contract stitching 
is keeping many firms busy on such 
items as combat and field packs, cart- 
ridge belts, cargo pecks and hospital 
slippers. 

® American Dyewood Co. reports 
it has discontinued its Boston office 
as of June 1 and moved offices and 
warehouse to Riverside Ave. at Dan- 
vers. Henry Hansen, with the firm 
for over 25 years, is manager of the 
Danvers office, with George A. Ste- 
vens, former manager of the Boston 
office, continuing to call upon his 
former New England customers. 


®@ Shain & Co., Inc., Boston shoe 
fabrics dealer, is now promoting 
woven, printed and flocked fabrics as 
well as yarns which will glow in the 
dark and are suitable for use as upper 
and lining shoe fabrics. Fabrics will 
be sold under the trade name of 
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A mellow, smooth, non-stretch leather with calf-like texture and window- 
glass finish. Produced especially for the limited few who make the finest 
casual and semi-casual shoes. 


Boston and Taunton 
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“Nite-Glo” and will soon be ready 
for sampling in the footwear and 
other trades, They are not to be con- 
fused with coated materials or dyed 
fabrics which have only daylight vis- 
ibility. 

@ Board of directors of American 
Hide and Leather Co., Boston, has 
declared a year-end dividend of 50 
cents per share on common stock, 
payable July 31 to stock of record 
July 10. 


@ Jack Lazar has joined Garmor 
Coated Products of Lynn. 


New York 


® Operations of Helene’s Shoes 
Inc., 75 Roebling St., Brooklyn, have 
been discontinued and owners are re- 
ported contemplating sale of the busi- 
ness. 
{ 
@ Faleck & Lamkay Co., New 
York City, is reported discontinuing 
operations. Principals state they may 
re-open at some other location later 
this year. 


@ The Fall and Winzer footwear 
showing of the Guild of Better Shoe 


Manufacturers opens at member 
showrooms in New York City on 
July 16, according to Doris V. Beech- 
man, executive secretary. 


® Deane Waldo Malott, newly ap- 
pointed president of Cornell Univer- 
sity, has been elected a director of 


the B. F. Goodrich Co. in New York. 


® C. Duane Houk has been named 
sales manager for Hemingway & Bart- 
lett Mfg. Co., New York City. 


® Harry Portnoy has joined Gross- 
man Shoes, Inc., Brooklyn, as cutting 
recom foreman. 


@ Armand LaFond, assistant super- 
intendent, and Alex Serafin, fitting 
room foreman, both of Putterman 
Footwear, Brooklyn, have been in- 
ducted as new members of the New 
York Shoe Superintendents’ and Fore- 
men’s Association, 


@ Joyce Forbes, shoe stylist, has 
moved to new quarters at 110 West 
34th St., Room 1104, New York 
City. 

® David Eisenberg has been named 
head of the recently formed shoe divi- 
sion of Jantzen, Inc. 


® Seymour Troy is reported to have 
purchased an interest in Hand Maid 
Footwear of New York City. 


© The Rubber Manufacturers As- 
sociation, Inc., and the Multiple 
V-Belt Drive & Mechanical Power 
Transmission Association have an- 
nounced completion of a 16-page 
manual of recommended “Engineering 
Standards for Multiple V-Belt Drives” 
as developed by technical committees 
of both groups. Copies are available. 


®@ A total of 78 members of the Put- 
nam Mill chapter of Belding Corti- 
celli’s 25-Year Club were honored 
recently at a dinner held at the As- 
sociation Clubhouse in Putnam, Conn. 
Joseph Brodeur and Moses Lussier 
were each presented with a $100 de- 
fense bond in recognition of 50 years 
of service with the firm. 


® The National Luggage and 
Leather Goods Show is scheduled to 
be held at the Hotel New Yorker, 
New York City, on July 29-Aug. 3. 
The Association’s 13th annual con- 
vention begins July 25 and continues 
through July 28, also at the New 
Yorker. Both events are expected to 
be well attended. 


FIRST QUALITY 


Many manufacturers who carefully guard their built-up prestige 
insure the superior quality of their products by using THIELE 
LEATHERS, because they have entire confidence in Thiele's set 
oo of uniformly-high standard quality through every phase of 
a 


nning. 


@ SPORTING GOODS and GLOVE LEATHERS © 
GARMENT @ HORSE @ COW BELLIES @ DEERSKINS © SPLITS 


Also Contract Work 


123 N. 27th St., Milwaukee 8, Wis. 


THLELE VAKKLEAG COWJPAKLY 





; WINSLOW 


KIDDIE CHROME 
FULL CHROME TANNED 
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THE JOYCE STORY 
(Continued from Page 8) 


display, selling techniques and the 
like. Each man spends enough time 
with his stores to fully understand 
their problems. 

Basically speaking, Joyce shoes are 
an assembly-line product in spite of 
the fact that they are, almost entirely, 
made to individual customer order. 

Line systems of production are 
used throughout in all Joyce plants, 
each of which is set up to manufac- 
ture a specific group of shoes; and 
each operator performs only one, or 
part of one, operation on each shoe. 

Because of the fact that Joyce shoes 
must be made in exactly the same 
way in all domestic and foreign fac- 
tories elaborate systems of manufac- 
turing control are used. As new styles 
or constructions are adopted, detailed 
specifications are written covering 
each operation, all materials, and de- 
sign features. Blueprints are fur- 
nished to the plants showing each 
operation and giving the details of 
machines to be used, thread type and 
size, needle size, stitches per inch, 
and all other pertinent information. 

Manufacturing methods and tech- 
niques are developed by the Engi- 


neering Department, and specifica- 
tions are written by the Quality Con- 
trol Department. Both of these de- 
partments are responsible to the Vice 
President in charg? of Production, 
but work closely with manufacturing 
supervision in the development of 
methods and specifications. 


Rigid Inspections 


Engineering service is supplied to 
all plants from the home office, and 
Quality Control functions in each 
plant are the joint responsibility of 
local plant management and the Qual- 
ity Control Manager. Every shoe is 
rigidly inspected in ¢ach department 
of the factories as it is being made 
acd again in the Packing Room be- 
fore shipment. Spot checks are made 
constantly by Quality Control inspec- 
tors in retail stores to check uniform- 
ity and quality of the product. 


A wholesome team spirit pervades 
Joyce, Inc. For example, in Febru- 
ary, 1950, Joyce’s Pasadena plant 
was gutted by fire, with a loss of 
$1,000,000, 75 percent of which was 
inventory. Those of the company’s 
400 workers that were thrown out of 
=, by the plant fire were given a 
week’s bonus by the company, and 


were helped in various other ways, 
financially. The typical Joyce spirit 
of excellent labor-management rela- 
tions was expressed when many of the 
workers offered their lifetime savings 
to the company to build a new plant. 


Joyce, Inc.’s first advertising pro- 
gram consisted of four quarter-pages 
in Vogue, spaced over a period of a 
year. This was about twelve years 
ago. Now Joyce is one of the coun- 
try’s largest shoe advertisers. In the 
beginning, even before the first small 
schedule was placed, Bill Joyce felt 
that keeping in close touch with his 
customers was of utmost importance. 
He himself traveled to major ac- 
counts across the country, and later 
added a woman to his staff who de- 
veloped “merchandising books” for 
the stores, giving them the Joyce 
background and thinking and sug- 
gesting all-over promotional plans. 
These books were sent out each sea- 
son, as the next best thing to personal 
visits. It was obviously impossible to 
cover the country in person with each 
new line. 


The “merchandising books” have 
now developed into promotional fold- 
ers which are sent to the stores in 
advance of the appearance of each 
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For dress wear our Normil is considered outstanding. A smooth, sleek 
leather of full chrome tannage, it has a calf-like finish and rich appear- 
ance. Made in both black and colors. 
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TANNING COMPANY x 
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advertisement. They include a color 
reprint of the ad, which can be used 
as a counter card, and tell the story 
of each promotion, giving advertising 
and display ideas, suggested layouts, 
statement stuffers, mats and copy, 
radio spots, selling words and all the 
tools necessary for a successful pro- 
motion. In addition, photographs and 
news releases are mailed by the pub- 
licity department to local newspapers, 
timed to arrive on the editors’ desks 
just when the shoes are ready to be 
presented to the public. 


A Joyce representative constantly 
travels the country, conducting meet- 
ings of salespeople, giving fashion 
shows, etc., working with store train- 
ing, advertising and display depart- 
ments. This service is an outgrowth 
of the original “keep - in - touch” 
theory, and is aimed particularly at 
interesting and enthusing sales per- 
sonnel, 

Another Joyce service advises on 
shoe department planning and light- 
ing, and analysis of store advertising 
is available. Joyce’s own College 
Board keeps the designing depart- 


~ ment in touch with young ideas, pro- 


motes Joyce on campus. 


Faie Joyce’s philosophy in shoe de- 
signing is that a shoe primarily has 
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The quality of leather is determined by the 
skill of the artisan who controls the produc- 
tion. Since the turn of the century, Manasse- 
Block has built a force of artisan workmen 
who produce leathers of uniform quality. 


CHROME RETAN SOLE LEATHERS 
BENDS, SHOULDERS, & BELLIES 


Build sales with 
Chrome Retan Leather Soles. 
longer wear, smarter appearance, and customer 
appeal with Artisan Controlled Leathers. 


REPRESENTED BY 
Wm. I. Johnson Oo. John o a Co. 
Boston 


leather soles — Manasse-Block 


yn >... 
San Franc 


to feel good on the foot, that it must 
be more than just an accessory to the 
costume, 

She feels that the basic principle 
of the Joyce platform construction is 
design and that all excess trims 
(which to her are irrelevant) should 
be removed. Her designs begin with 
form and shape; she does not believe 
in distortion of line. Next in impor- 
tance are materials and colors; a 
color or material often dictates the 
design of a shoe. 

Joyce shoes express their designer 

. unadorned line, freedom and 
functionalism .. . they inject beauty 
into a necessary wardrobe item. 

Bill Joyce and his organization be- 
lieve that the product is first, and 
work constantly to develop designs 
and inventions which, coupled with 
manufacturing efficiencies, result in a 
high-quality shoe of superior value. 
This must then be properly presented, 
and Joyce feels that it is a manufac- 
turer’s responsibility to to help retail- 
ers in merchandising, advertising, 
displaying and selling. 

Napolean said, “An army moves 
on its stomach.” True, but in war or 
peace, every-day people travel on 
feet. Bill Joyce is determined that a 
large, ever-growing number of those 
feet travel on his footwear. 


Your shoes will have 


c- ane 
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SPRUCE EXTRACT 


(Concluded from Page 10) 


In order to duplicate the leather, 
it was found that by giving the bated 
stock a bath of lactic acid, followed 
by pretanning in a liquor composed 
of two-thirds spruce extract and one- 
third hemlock, in the handlers, a 
plump, pleasing colored leather was 
obtained, which could be placed im- 
mediately in 100° Barkometer liquor 
composed of equal parts of spruce 
and quebracho. Leather produced 
in this manner was found to be satis- 
factory for strap leather. For har- 
ness and sole leather it was found 
satisfactory to use 25 percent spruce 
and 75 percent quebracho. 

Hides should not be tanned in 
liquors contaning spruce while they 
are in the bated or fallen state, other- 
wise thin and unsatisfactory leather 
is the result. 

At a later date, the author learned 
that several other tanners had ob- 
tained excellent results by following 
similar methods. 

During World War I, the uppers 
of U. S. Army shoes, for service or 
heavy duty wear, were made of 
chrome vegetable retanned leather. 
In other words, hides first tanned in 
chrome liquors and then in vegetable 


tanning liquors. It was in connec- 
tion with the production of chrome 
vegetable retanned leather for Army 
shoes that the author had his third 
and most interesting experience with 
spruce extract. 

In the Spring of the year 1916, 
the author was called upon to 
examine the upper leather of a shoe 
reputed to have been worn by a 
German prisoner of war. It was 
found to be chrome-tanned, and 
partially retanned with some mild 
vegetable tanning material, presum- 
ably gambier. As a-matter of fact, 
when the United States entered the 
war, in the Spring of 1917, most of 
the soldiers wore shoes with chrome 
vegetable retanned upper leather. 
The principal vegetable retanning 
material was Singapore cube gam- 
bier, the market price of which was 
seven cents per pound. Within a 
few months, the price increased to 
forty cents, and, in addition, it was 
becoming scarce. 

With the rapid rise in the price of 
Singapore gambier tanners were 
forced to use vegetable tanning ma- 
terials of lower cost. Principal among 
these was a low purity quebracho 
extract. When quebracho became 
high in price, and the demand for 


chrome vegetable retanned leather in- 
creased, tanners turned to the use of 
spruce. The author found that a 
mixture of 30 percent quebracho 
and 70 percent spruce produced a 
more satisfactory type of leather than 
that produced by using Singapore 
cube gambier alone. 

After the cessation of hostilities, 
the author, in an official capacity, 
visited nearly all of the tanneries 
where chrome vegetable retanned 
army upper leather had been pro- 
duced, and was rather pleasantly 
surprised to learn that, in nearly all 
cases, 50 to 75 percent of spruce was 
used for vegetable retanning pur- 
poses. As will be pointed out later 
on, the lasting qualities or resistance 
to deterioration of spruce were equal 
to those of the other vegetable tan- 
ning extracts with which it was 
blended. 

After the author’s separation from 
the War Department, he had the 
occasion to visit many sole, belt- 
ing, and harness leather tanneries 
throughout the country. As might 
be expected, by the year 1920, the 
use of spruce extract for blending, 
dry-dipping, and loading, in sole 
leather tanneries, was quite general. 

(Note: Another article on this sub- 
ject will follow shortly.) 
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the Right People! 


. .. those who are most likely to need what you 
have to sell. 

© You can do it—very easily too!—with a 
one inch single column “Want Ad” — for 
$2.50 a week—certainly not an obstacle to 
keep you from utilizing this valuable 
resource! ... in the magazine voted first 
choice by shoe and leather manufacturers 
through nation-wide polls. 

® Use L&S “Want Ads” to attract the 
attention of practically all those you want to 
reach. It’s the easiest and most effective way. 
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DERMABATE COMPOUNDS 
LIQUID EXTRACTS 


HEMLOCK - OAK - MANGROVE 
STAINLESS SUMAC - ORDINARY SUMAC 
QUEBRACHO . RAPID TAN “G” 
SPECIAL DIPPING EXTRACTS 
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AMERICAN EXTRACT CO. 


Manufacturers of the Largest Variety of Vegetable Tanning Extracts 


ESTABLISHED 1887 


PORT ALLEGANY, PA. 


REPRESENTATIVES: 
McArthur Chemical Co., Ltd., 20 St. Paul St., West, Montreal; 
73 King St., West, Toronto 
Roy Wilson, Dickson Ltd., 7-8 Railway Approach, London, S.E.! 
Getz Bros. & Company, San Francisco, Calif.; New York City 
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CUTTING, PERFORATING, 
MARKING. DIES 


MANUFACTURERS 
Cutting, Perforating, Marking Dies. 
Also Machine Knives. 


DISTRIBUTORS 
Fales Clicking Machines and Seelye 
Beam Die Presses. 


ALSO 
Knox celebrated Ribbon Type Stitch 
Marking Machines. 


Write, Wire or Phone 
INDEPENDENT DIE & SUPPLY CO. 


LaSalle near Jefferson 
ST. LOUIS 4, MISSOURI 
Phone: GRand 2143 


Gives a Lift 


to Your 
Shoe Sales 
© Adds to the The new Niles Arch Uplift is the 
Shoe wearer's comfort greatest advancement ever made 
® h ' in arch supports. 
Retelas the shape o It's the sales feature you've 


the shoe needed for sales plus in your 
© Will prevent fallen arches lines. 


© Eliminates cutting special Write today for 
orthopedic insole patterns. Samples and Information 
= iti aialbiens 


VAN HORNE-KAESTNER LEATHER CO. 


1911 SOUTH ALLIS ST., MILWAUKEE 7, WISC. 





“The Rotary Way" combines the use of 
“Rotary” full and semi-coated French 
Cord Binding with the "Rotary" French 
Cord Turning machine. Our exclusive 
coatings, when used with our equipment 
are guaranteed not to clog machines. 


LEATHER and SHOES 


NEW DEVELOPMENTS 


(Continued from Page 12) 


side and to the buckle on the right 
hand. 

The illustration indicates how this 
new buckle arrangement may be used 
to take up the top of a shoe that has 
no split opening, such as is common 
to a rubber boot. However, when the 
stay is cemented to a shoe that has a 


slit opening down the front or else- 
where, the stay may be cut into halves 
before cementing. In this way, the left 
side or half of the stay will have 
attached to it the ladder; and the 
buckle will be attached to the right 
hand stay. 


A further feature of this new 
closure is the neatness when ulti- 
mately and completely buckled. If 
the stay is made the exact length of 
the ladder, the closed buckle will not 
extend beyond the right hand side of 
the ladder, thus making for a neat 
appearance. 

Source: B. F. Goodrich Co., New 
York: Pat. No. 2,525,269, 


LEATHER IRONING MACHINE 

The illustrated machine deals with 
the ironing of sole leather without 
damaging the edges of the leather. 
Ironing depends on high pressure 
through the medium of the pressure 
roll, shown opposing the top surface 
of the receiving plate. When the roll 
passes off the leather piece there will 
be a sharp drop. It is this sharp drop 
of the pressure roll, still under heavy 
pressure, that damages the edges of 
the leather in process of ironing. To 
minimize the effect of this drop is 
the purpose of this newly developed 
machine. 


The borders of a piece of leather 
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cannot withstand so much _ instan- 
taneous pressure without damage 
that subsequently has to be corrected 
by cutting off the damaged edges. A 
number of efforts have been made to 
correct this problem. One method 
has been to manually insert pieces 
of leather beside the leather in proc- 
ess of embossing. Another has been 
the use of a mechanism that included 
a rope drive to maintain the rolls in 
position, from dropping. 





Still another method has been to 
suspend the pressure roll, but this 
resulted in a continued revolving of 
the roll through momentum that dam- 
aged the sole edges of the next enter- 
ing piece. 


The remedy found is this new de- 
vice that completely separates the 
working roll from its pressure. The 
result of this new mechanism is to 
leave the pressure unchanged but to 
manually operate a lever that causes 
the pressure or working roll to be 
deftly adjusted to dispose of the pres- 
sure. In short, the terrific toggle 
pressure is literally thrown into a 
neutral position at any desired posi- 
tion. All that presses down on the 
edge of the leather, when so wished, 
is the mere weight of the pressure 
roll. 

Source: Bata of Zlin, Czechoslo- 


vakia; U. S. Patent 2.532.601. 


IMPROVED TANNING 

In the chrome-tanning process, a 
skin or hide pretreated to remove hair 
and treated by various other steps 
such as bating and pickling, is im- 
mersed for an extended period in a 
solution of basic chromium sulphate. 
Ordinarily this chromium treatment 
is carried in a paddle or a drum and 
then removed and aged from several 
hours to two days. 

In the vegetable tanning process 
pretreated skins or hides are sub- 
jected to a soaking in various vege- 
table extract solutions for several 
weeks which involves extensive han- 
dling. Either of these methods re- 


quire a large number of skins and 
hides in the various stages or tanning 
and the cost of the ultimate leather is 
high. 

Three new inventions convert skins 
and hides to leather by a short and 
simple treatment with a new type of 
reagents. These are chloroformates, 
certain acid chlorides and certain 
isocyanates. 

The leather increased 
softness and flexibility and an im- 
proved appearance. 

Source: United Shoe Machinery 
Corp., Boston; Patent nos. 2,523,324, 
2,523,325, 2,523,326. 

SOLE MOLDING 

One of the big problems in sole 
molding lies in retaining the mold. 
Many shoemakers design their fittings 
and adjustments to over-mold the 
sole, to allow for premature flatten- 
ing out of the sole. Of course, the 


possesses 


\ 


\ 


a 


longer the sole remains under mold- 
ing pressire, the longer will be de- 
layed the flattening out of the molded 
sole to some of its original shape. 
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This problem apparently has been 
partly solved by placing several wire 
staples in the bend of the area to be 
molded. The illustration shows four 
of such staples placed lengthwise with 
the sole. 

The next step is to mold, with the 
result that these staples have to bend 
and shape to the configuration of the 
mold. However, so firmly secured 
are these staples that it is almost im- 
possible for the sole to assume its 
former flatness, or even any degree of 


it. This actually 


assures precision, 
molding, for the staples so placed do 


| 


hold. The staples are inserted on the 
flesh side. They may be left in the 
sole or removed. 
Source: United Shoe 
Corp., Boston; Pat. No. 


SCUDDING OF HIDES 

A mechanical apparatus has been 
designed for removing the scud 
(residue and lime deposit) from the 
grain side of hides prior to tanning, 
thus doing away with the very tedious 
and laborious manual work of the 
“beamers.” A good beamer will scud 
from 15 to 20 hides an hour whereas 


Machinery 
2,529,818 
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Here, in book form—complete— 
the amazing story of shoes from 
the dawn of the shoe industry, its 
earlier struggles, to the world- 
wide, fabulously wealthy, and 
fashion conscience shoe industry 
of today. 
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Complete Work 
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INTERESTING 


The background of 
your business... a fas- 
cinating story of shoes 
and the shoe industry 
by an internationally 
recognized authority. 


AUTHENTIC 


PAGES 
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+15 CHAPTERS—138 ILLUSTRATIONS 


PACEMAKERS OF PROGRESS is packed solid with valuable facts 


If you make shoes or fit them, buy 
or sell them, design or advertise them, 
lecture or instruct on shoes... there 
is a wealth of practical material in 
this book. The 15 illustrated chapters 
parade a history of events all signifi- 
cant milestones in the shoe industry 
from 2000 B.C. to 1946 A.D. 


24 CHARTS 
AND TABLES 


and information—illustrated with excellent photographs, charts, and sketches. 
Beautifully bound with attractive blue cloth and gold 


lettering. 


HAROLD R. QUIMBY, the Author, has devoted a 
lifetime to the shoe industry. Today, as Executive 
Secretary of the National Shoe Manufacturers Asso- 
ciation he is the industry’s leading spokesman and 
recognized authority on shoes and the shoe industry. 


PACEMAKERS OF PROGRESS belongs 
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LEATHER ano SHOES MAGAZINE 
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CHICAGO 6, ILLINOIS 
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this new apparatus—a seven foot 
inside diameter drum, having a 
capacity of 35 to 45 hides—will do 
the scudding in about 10 minutes and 
the hide will be found to be bright 
and clean and obviously more suc- 
cessfully scudded than by the old 
method of hand-beaming. 

There are preferably two sets of 
scud_ knives; those which extend 
lengthwise across the drum and those 
which are mounted in a radial ar- 
rangement at the ends of the drum. 
The drum may be rotated at about 
18 revolutions per minute so that the 
speed of the knives as carried around 
is about six feet per second. 



































The knives are blunt-ended steel 
bars with sharp corners which scrape 
over and squeeze the underneath sur- 
faces of the hides, causing the scud 
to be exuded. 

Two to six inches of water or other 
liquid may be run into the drum 
through a pipe. A valve controls the 
flow of water into the drum. So thet 
it will be possible to discharge wash 
water containing scud, the end walls 
of the drum are provided with dis- 
charge openings. The drum may be 
rotated by a belt driven by a pulley 
on a countershaft which is engaged 
by belt from pulley of an electric 
motor. 

Pat. No. F. W. 


Cincinnati, 


2,520,599 ; 
Ohio. 


Source: 
Henning, 
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only $2.50 per inch 


Send copy to Leather and Shoes, 
300 W. Adams St., Chicago 6, Ill. 
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CLASSIFIED ADVERTISING 








Wanted and For Sale 





Wanted: Surplus Stocks 


SHOE MANUFACTURERS’ SURPLUS OF 
Shoes including Close outs, 
Samples and Factory Damages 
Also LEATHER SURPLUS and REMNANTS. 


MATT AMROSE & SONS, 
SYRACUSE, N. Y. 





Tannery Available 
IN OPERATION, produces excellent leather. 
$20,000 will handle; balance ten years to pay. 
Reason for sale owner's health. 





For Sale at Low 
And Attractive Prices 


Wool] Blanket Ends 

Wool & Cotton Blanket Ends 

Cotton Blanket Ends 

Canton Flannel Full Stock, also 

Various Lengths, Jobs, Shorts 

yo Leather Full Stock and Remnants 
All Kinds & Colors & Weights 

Also, Block Cuts 











Feit — Rolls — Shorts — Remnants 





| 
| 
| 


Rates 


Space in this ie oa fer display ad- 
ertisements per 


und 
and ‘‘Special Notices’’ and $1.00 
per inch for each insertion under ‘‘Situa- 


eee 


THE RUMPF PUBLISHING CO. 
300 W. Adams St. Chleage 6 











Experienced Sorter Wanted 


EXCELLENT OPPORTUNITY open with pro- 
gressive tannery for experienced sorter of side 
leathers. All correspondence confidential. Per- 
sonnel knows about this advertisement. Con- 
tact Fred M. Moynihan, c/o American Shoe- 
making, 683 Atlantic Ave., Boston, Mass. 


CAN KNQW HOW 


STERN 
acoooCANname 


SINCE /19QO! 


STERN CAN COMPANY, INC 
STREET, BOSTON 25 





Situations Wanted 





Knitted Fabrics 
Raw Materiale—in peg E = La Lots 
A Building Full of Ba 
We Just Keep Moving ow stock. 
Take Advantage of Our Low Prices. 
Be One of Our Satisfied Oustomers. 
We Guarantee Satisfaction. 

Write for Your Needs — We Will Reply 
Promptly and in Detail with Samples, 
if necessary. 

CENTRAL MERCANTILE CoO. 

217 Miwaukee Ave., Chicago 6, Ml. 


. . 
Embossing Machine 
NEW ROTARY Embossing Machine with cen- 
ter design embossing roller and two border 
rollers Electrically heated. Price $635.00. 
DIAMOND WHIP COMPANY 
3415-21 N. Miwaukee Ave., 
Chicago 4, Illinois. 


Lines Wanted 


FOR THE St 








Louis Territory by an old and 
established agency. Especially interested in 
obtaining a side leather or calf line, also a 
fabric and flexible split connection. We are at 
present represeniing some Nationally known 
tanners and would only be interested in repre- 
senting a reputable house Address F-12, 
c/o Leather and Shoes, 300 W. Adams §&t., 
Chicago 6, lil 





Help Wanted 





Color Matcher-Finish 
Compounder 


WANTED: Color Matcher and Finish Com- 
pounder by Manufacturer of Tannery Finishes 
for Laboratory development work This posi- 
tion requires a complete knowledge of the use 
of dyes and pigments as applied to the leather 
finish field, and the ability to use that 
knowledge to maximum effect in compound- 
ing with our complete line of pigment binders, 
etc. Will work directly with Laboratory Direc- 
tor in modern air-conditioned laboratory, com- 
pletely equipped to finsh all iypes of leather, 
from spray application thru plating or glazing 
operations. Please give complete resume of 
past experience and qualifications along with 
personal data and salary desired. Address 
F-11, co Leather and Shoes, 300 W. Adams 
8t, Chicago 6, Ill. 


July 7, 195! 








Tannery Superintendent 


or Process Supervisor, 17 years of tannery 
experience. Specializing in calf leather for 
textile trade. Prefers N. E. but will go any- 
where. Write 

Russell Tobin 

48 Hill Street 

Norwood, Mass. 





Tanner 


TANNER, experienced in the manufacture of 
sides, calf, suede, seeks suitable connection. 
Address F-8, 

c/o Leather and Shoes 
300 W. Adams &t., 

Chicago 6, Ill. 





Lasting Room Foreman 


UNUSUALLY well qualified man with 35 
vears all rotuuad experience women's novelty, 
men's and women’s welts and all types Cali- 
fornia Can train help. Prefers New England 
area but will consider good offer elsewhere. 
Apply Box Y-2, Leather and Shoes, 10 High 
St. Boston 10, Mass 





. 
Sole Leather Tanner Chemist 
15 YEARS’ EXPERIENCE; would take charge 
of sole leather tannery or as assistant super- 
intendent. 34 years old. Location secondary. 
Address Y-3, c/o Leather and Shoes, 20 Vesey 

St, New York 7, N. Y. 


Making R Room Foreman 
with years of experience with the ability to 
teach new help will also consider Lasting and 
Making Room in small factory will go any- 
where in New England or close to. 

George L. Wara 
110 West Main Street 
Marboro, Massachusetts 


“Credit and Office Manager 


Lawyer and Accountant with over ten years’ 
experience in shoe business. Able executive 
capable of taking complete charge. References. 
Will locate anywhere. Address Box Y-4, c/o 
Leather and Shoes, 10 High St., Boston, Mass. 


LEATHER and SHOES 


BOUGHT — SOLD 


Titaniums — Lithopone 
Zinc Oxide — Bichromates 
Cellosolves — Glycols 
Ethanolamines — Dyes 
Chemicals — Extracts — Waxes 
Greases—Residues—Oils 
By-Products—Wastes, etc. 


CHEMICAL SERVICE CORP. 
80-02 Beaver St., New York 5, N.Y. 








BLUE BOOK 


of the 
SHOE & LEATHER INDUSTRY 


in the making 














Use LES WANT ADS 


for quick turnover of odd 
lots of leather and materials 


They get results— 


only $2.50 per inch 


Send copy to Leather and Shoes, 
300 W. Adams St., Chicago 6, Ill. 
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Coming Events 


Deaths 


Index To Advertisers 





July 29-Aug. 3, 1951—National Luggage 
and Leather Goods Show, sponsored by 
National Luggage and Leather Goods As- 
sociation. Hotel New Yorker, New York 
City. 

Aug. 19-22, 1951 — Spring Showing of 
Allied Shoe Products and Style Exhibit for 
allied trades. Hotel Belmont-Plaza, New 
York City. 

Aug. 21-22, 1951 — Official Opening of 
American Leathers for Spring and Sum- 
mer 1952. Sponsored by Tanners’ Council 
of America. The Waldorf-Astoria, New! 
York City. 

Oct. 20, 1951—38th annual banquet of 
New York Shoe Superintendents’ and Fore- 
men's Association. Hotel St. George, 
Brooklyn, N. Y. 

Oct. 25-26, 1951—Annual Fall Meeting 
of Tanners’ Council of America. Edgewater 
Beach Hotel, Chicago, IIl. 

Oct. 29-Nov. 1, 1951 — National Shoe 


Nov. 11-14, 1951—Spring Shoe Show, 


sponsored by Southwestern Shoe Travelers . 


Association. Adolphus, Baker and South- 
land Hotels, Dallas, Tex. 

Nov. 25-29, 1951— Popular Price Shoe 
Show of America for Spring and Summer 
1952. Sponsored by New England Shoe 
and Leather Association and National 
Association of Shoe Chain Stores. Hotels 
New Yorker and McAlpin, New York City. 


Famous Fer Quelity 
SINCE 1878 


A. H. RICE COMPANY «+ miiis - pittsriecp, mass. 

SALESROOMS NEW YORK, BALTIMORE, PHILADELPHIA, ROCHESTER 

CINCINNATI, CHICAGO, LOS ANGELES AND PORTLAND, OREGON 
° 


Morgan Grossman 

.. . 65, prominent shoe manufacturer, 
died June 22 in Brooklyn of a heart 
attack. He was vice president of 
Grossman’s Shoes, Inc., Brooklyn shee 
manufacturer. A native of New York, 
he was the son of Adolph Grossman 
who founded the shoe firm some 80 
years ago. Entering the shoe manu- 
facturing business at an early age, he 
was associated with it throughout his 
life. He served as president of the Shoe 
Manufacturers Board of Trade of New 
York for 11 years, and has been chair- 
man of its labor relations department 
for the past two years. 

Grossman was an active Mason. He 
leaves his wife, Pauline $.; two daugh- 
ters, Elaine and Mrs. Janice Halperin; 
a brother, Emanuel, president of the 
shoe firm; two sisters and two grand- 


children. 
Edgar C. Hoague 


... 75, box manufacturer, died June 
27 at Lynn Hospital, Lynn, Mass., 
after a long illness. He had been an 
executive at Hoague & Sprague Corp. 
of Lynn, leading manufacturer of 
boxes and cartons for the shoe and 
many other industries. Hoague was a 
native of Lynn and active in Odd Fel- 
lows and Masonic circles. He leaves a 
son, Joseph H.; a daughter, Mrs. 
Carrie Antonio; a stepdaughter, Mar- 
garet Driscoll; and a brother, H. Mor- 
ton Hoague. Services and burial were 
held on June 29. 


George F. Studley 

. . . shoe foreman, died recently in 
Rockland, Mass. A resident of Ab- 
ington for 25 years, he served as 
stitching room foreman at Crossett 
Shoe Co. for some 22 years. Surviv- 
ing are a sister, Mrs. Josephine Jones; 
a stepson, a stepdaughter, and two 
grandchildren. 


Oran McCormick 
. . . 88, shoe trade journal publisher, 
died June 25 at the home of his 
daughter in Morristown, N. J. Prom- 
inent in the industry for over 40 
years, McCormick was publisher and 
editor of ‘‘The Illustrated Footwear 
Fashion” and “Modern Shoemaking,” 


Acme Leather Co., Inc. 

Amalgamated Leather Cos., Inc. 
American Extract Co. 

Armour Leather Co. 

Armstrong Cork Co. 

Barbour Welting Co. 

Beckwith Mfg. Co. 

Berman Leather Co. 

Boston Machine Works Co. 

Brezner, N., & Co., Inc. 

Brockton Cut Sole Co. 

Calgon, Inc. , 

Carr Leather Co. 

Chemical Services Corp. 
Crompton-Richmond Co., Inc. 

Davidson Rubber Co. 

Davis Leather, Inc. 

Dow Chemical Co. 

Eagle-Ottawa Leather Co. 

Gaywood Mfg. Co. 

Gebhardt, A. L., Co. 

Geilich Leather Co. 

Gilbert & Co., Inc. 

Goodrich, B. F., Chemical Co. 
Greenebaum, J. Tanning Co. 

Hadley Bros.-Uhl Co. 

Hebb Leather Co. 

Huch Leather Co. . ; 
Independent Die & Supply Co. 

Jameson, C. F., & Co., Inc. 

Korn Leather Co. 

Lincoln, L. H., & Son, Inc. 

Lynn Innersole Co.......24 and Back Cover 
Manasse-Block Tanning Co. 

McAdoo & Allen Welting Co. 

Ohio Leather Co., The 

Pero & Daniels, Inc. 

Rice, A. H., Co. 

Ross, A. H., & Sons Co. 

Rotary Machine Co., Inc. 

Snyder Buckram Co. 

Split Sales, Inc. 

Standard Embossing Plate Mfg. Co. 

Stern Can Co., Inc. 
Surpass Leather Co. 
Thiele Tanning Co. 
United Last Co. 
United Shoe Machinery Corp. 
Van Horne-Kaestner Lea. Co. 
Windram Mfg. Co. 

Winslow Bros. & Smith Co. 





industry journals. He also designed 
and built the Shoe and Leather Ex- 
position Building which stood for 
many years on the Cambridge, Mass., 
side of the Charles River on land now 
occupied by the Massachusetts Insti- 
tute of Technology. He retired in 
1936 to write a book on his 16 trips 
around the world. He leaves his 
daughter, Mrs. Laurence $. O’Rourke; 
a sister, Mrs. Ada Morgan; three 
grandchildren and six great-grand- 


children. 
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THE PERFECT SUEDE LEATHER 
Cl 


co's. INC. 


July 7, 1951 





We've discovered in the abrasive purchasing of 
many shoe manufacturers that there are oppor- 
tunities to: 

Consolidate and simplify requirements 

Buy in more economical quantities 

Carry less inventory 

Get faster deliveries 

These are the extras you get when you buy 
abrasives made by CARBORUNDUM and serv- 
iced by UNITED, 

We suggest Carborundum's abrasives because 
the United representative who sells them knows 
the requirements of each abrasive operation — 
can be of help with any abrasive problem. 

Our close association with these products and 
the men who produce them has proved to us that 
the Carborundum Company stands for the best 
in abrasives. 
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Because United maintains large stocks of 
ready-to-ship abrasives expressly earmarked for 
the shoe trades, you can draw immediately on a 
complete range of standard items. 

United would like to tell you about “planned 
purchasing’... how abrasive economies and 
efficiencies may be applied. Some of these may 
benefit you. Why not find out? Call your United 
branch office. 


UNITED SHOE MACHINERY CORPORATION 


BOSTON, MASSACHUSETTS 





PLATFORMS 


LYNN INNERSOLE CO. 


119 BRAINTREE ST., ALLSTON, MASS. 
REPRESENTATIVES: Cinn., Ohio—Ernie Furstenau; Los Angeles—Leo Laskey; St. Louis—Eli "Pete" 


Schwartz; New York—Arthur V. Epstein; Pennsylvania—Tom Carfagno; New Enqgland—Elmer Claff, 
Frank Deastlov, Hy Feldman, Lou Ravich, Phil Sneider; Milwaukee and Chicago—Phil J. Ott, Jim Ott. 


Platforms / Wedges / Innersoles § 





